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ANNOUNCEMENT 
(Continued from December) 

ADVANCE INFORMATION regarding AN- 
NUAL DIVIDENDS payable in 1922 will be found 
on page 135 of this issue. 

The data published is based solely upon direct 
information re ‘ved from HOME OFFICES of 
companies. . 
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Another Year 
but the same old $reeting 
A HAPPY NEW YEAR 











EDITORIAL SECTION 








PRELIMINARY SURVEY, 1921. 

1921 has come and gone, but life insurance still 
remains; the legal reserve companies writing it, 
speaking generally, are stronger at the close of the 
year than they were at its beginning. 

Notwithstanding a slight reaction as to the total 
volume of new business written as compared with 
1920, the final tabulation of new risks taken on 
during the year will amount to a most satisfactory 
total. 

Companies have responded to the demand for 
policy loans in a manner that fixes beyond question 
their position ag a Business Stabilizer. 

Policyholders have experienced no frozen credit 


| impediment when applying to life insurance com- 


| panies for the amount policies stipulate. 


In addition to meeting contractual obligations 
(including the abnormal demand for policy loans 
and cash surrender values) many companies have 

(Continued on next page) 
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PRELIMINARY SURVEY — Continued. 
invested no inconsiderable amounts in mortgage 
loans and high grade bonds. 

A number of companies have broadened their 
field of operations by establishing departments for 
the writing of health and accident insurance. 

Many companies have materially simplified and 
modified special policy provisions providing for 
total and permanent disability benefits and addi- 
tional benetits for accidental death. 

On the whole, the managements of companies are 
to be congratulated for their achievements, their 
stewardship and their ability in 
responsibility to mankind generally. 


sensing their 
A notable occurrence at the close of the year was: 


Provident Life and Trust’s Mutualization 

The plan of mutualization employed by The 
Provident Life and Trust Company, which was 
printed in full in our December issue and is again 
referred to elsewhere herein, is noticeably significant 
for its simplicity and equity. 

It is an epoch-making procedure from the policy- 
holders’ standpoint and establishes a precedent for 
the mutualization of companies it will be difficult 
to improve upon. 

Worthy of especial comment are the many con- 
ventions held during the year. These conventions 
were addressed by men of large affairs (not con- 
nected with the life insurance business) which has 
widened in no inconsiderable degree the influence 
of such meetings, particularly as related to life 
insurance. ‘This is especially true of the convention 
held last month by the Association of Life Insurance 
Presidents. 

At the fifty-second session of the National Con- 
vention of Insurance Commissioners held at Louis- 
ville, September 27-30, 1921, the Insurance Commis- 
sioner of Massachusetts read a paper entitled “ The 
Investment Laws Relating to Insurance Compa- 
nies,’ which should be most carefully studied by all 
insurance executives and ‘supervising insurance 
officials. ; 

Company Changes During 1921. 

The changes in the United States legal reserve 
companies during the past year (thus far reported, 
but not complete,) are as follows: 


Companies Authorized to Begin Business. 
Citizens Life Ins. Co., New Orleans, La.; Jan 
10, 1921. 
Commonwealth 


Feb. 8, 1921. 


Life Ins. Co., Dallas, Texas; 
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Equity Life Ins. Co., Omaha, Neb.; June 5, 1921. 

Ilome Friendly Ins. Co., Baltimore, Md. (for- 
merly Home Friendly Society); April 8, 1921. 

Liberty Life Ins. Co., Chicago, Ill.; July 25, 1921. 

Medical Life Ins. Co., Waterloo, Iowa; Sept., 
1921. 

Modern Life Ins. Co., St. Paul, Minn.; Oct. 10, 
1921. 

Safety First Ins. Co., Oklahoma City, Okla.; Jan. 


14, 1921. 
Superior Life and Acc. Ins. Co., iudianapolll 
[nd.; Sept. 12, 1921. ; 

Union National Life Ins. Co., Houston, Texas; 
May 9, 1921. 

Companies Changing Official Title. 

Northern Assurance Co., Detroit, Mich. Name 
changed as of August 1, 1921, to American Life Ins. 
Co., Detroit, Mich. 

Great Southern Life Ins. Co., Birmingham, Ala. 


Name changed as of June 4 1921, to Alabama 
National Life Ins. Co., Birmingham, Ala. 


Companies Discontinuing Business. 

Bankers Life Ins. Co., Olathe, Kans., reinsures 
in Bank Savings Life Insurance Co., Topeka, Kans., 
Feb. 12, 1921. 

Colorado Life Ins. Co., reinsures in the Western 
National Life Ins. Co., Cheyenne, Wyo., Feb. 17, 
1921. 

Surety Fund Life of Minneapolis, Minn., reinsures 
in State Life Ins. Co. of Des Moines, Iowa, April 
30, 1921. 


BANK SAVINGS DEPOSITS AND LIFE e 


INSURANCE. 


Several life insurance companies have co-operated 


with banks under various plans combining | \ 


insurance protection with bank savings accoun 
While many companies have issued special poli- | 
cies for such insurance, the clearest explanation as 
to the plan that has thus far been brought to our 
attention, is the statement of Arthur F. Hall, vice- 
president of the Lincoln National Life, published by 
the “ National Underwriter,” December Ist, part of 
which we reprint elsewhere herein (page 141). 
This combination of life insurance with bank sav- 
ings accounts has, of late, caused a great deal of 
discussion. 
_Life underwriters associations have, in some 
instances, taken a most positive stand on the sub- 











January 3, 1922 


BEST’S INSURANCE NEWS (Life Edition) 


131 








ject, aiailiaiiaiie: the ‘ieeadian Life Underwriters 
Association, which went on record as follows: 


RESOLUTIONS 
Cleveland Life Underwriters’ Association 

Whereas, We, the Cleveland Life Underwriters’ 
Association, appreciate and commend the hearty 
co-operation of banks and trust companies in advo- 
cating that the public adequately insure, however, 
being convinced that any direct or indirect affilia- 
tion between insurance companies and such other 
financial institutions in life underwriting — for 
large or small volume — would be greatly deplored, 
and 

Whereas, Our attention has been directed to the 
fact that certain banks and trust companies, 
throughout the United States, are combining life 
insurance with savings accounts, and other banks 
are considering the combination. Now, therefore, 
at a regular monthly meeting, held November 7, 
1921, it was 

Resolved, That we, the Cleveland Life Under- 
writers’ Association, for the best interest of all 
concerned, do not approve the combination for the 
following valid reasons: 

First — The service to policyholders would be 
inferior to that now furnished by life insurance 
representatives, creating unfriendliness toward both 
insurance and banks. 

Second — The cost of collection service would be 
excessive. 

Third — Would disturb the present harmony be- 
tween insurance companies and banks and produce 
unfavorable results to both. 

Fourth — Would not be salutary to high grade 
life underwriters; would destroy much of the good 
contributed by colleges, sales congresses and gen- 
eral agents to attract capable men. 

Fifth — Would tend to a return to old pernicious 
practices, long since corrected and lived down by 
the untiring efforts of loyal far-sighted men. 

Sixth — Company officials cannot afford to tear 
down and disrupt agency loyalty and organization 
for whatever volume of business may be obtained 
from this source. 

Be it further resolved, That this association 
warmly commends our Cleveland banks which, 
seeing the danger of such combination, have 
refrained from it. 

That we request companies and their representa- 
tives throughout the United States to cancel all 
outstanding arrangements of this kind, and for the 
good of the public, decline to make similar com- 
binations in the future. 

That copies of this resolution be sent to the 


d Home Offices of all American life insurance com- 
panies, to the Association of Life Insurance Presi- 
| \ dents, to The American Life Convention, to The 
» @ National Association of Life Underwriters, and 
. to the various associations in said National 
i- Association. 
S The subject was before the American Life 
ir Convention at its Indianapolis meeting in Octo- 
e- ber last, and was briefly referred to by Alfred 
y R. Horr (vice-president and treasurer of the 
of Equitable Life Assurance Society) at the fifteenth 
annual convention of the Association of Life Insur- 
v- ance Presidents, held last month at the Hotel Astor, 
of New York. 
Insurance journals have published many inter- 
1e€ views (both for and against) with prominent life 
b- 


underwriters, home office officials, et al. 


| 





In our opinion, the objectors to the plan weaken 
the position they take by not suggesting a better 
course to pursue. 

Those who have been long in the business will 
recall that prior to the establishment of “ postal 
savings ” offices, some of the most astute bankers 
in the United States held up their hands in holy 
horror and predicted dire things would happen to 
banks if the Government established a plan for 
postal savings upon which interest was to be paid. 
The establishment of the plan, however, did not put 
the banks out of business. On the other hand, it 
resulted in additional deposits being made therein 
from released funds heretofore kept in “ feather- 
beds ” and “ stockings.” 


It will also be recalled that at the time of the 
establishment of “ group ” insurance many objectors 
immediately jumped to the fore and prophesied ter- 
rible happenings. We still have group insurance 
and it has increased rather than decreased the earn- 
ings of agents generally. 

At the time the Government was considering the 
establishment of war risk insurance for the benefit 
of our soldiers and sailors, many home office offi- 
cials of life insurance‘ companies were not slow to 
voice their disapproval. The undercurrent at that 
time clearly showed that many people felt that if 
the Government entered the business of life insur- 
ance the influence of companies would wane. The 
contrary was the result—probably one of the 
greatest factors for the increased demand for life 
insurance during the years of 1918, 1919 and the 
early part of 1920 was the practical advertising 
through the Government’s soldiers and sailors insur- 
ance plan. 

Coming now to the criticism against life insur- 
ance in connection with bank savings accounts we 
do not hesitate to say that hasty action is decidedly 
unwise. The development of “ business insurance ” 
which is now largely sold to protect banks against 
loss in the event of the premature death of large 
borrowers, or of the vital man or men in business 
corporation requiring loans, is sufficient reason to 
do nothing that would automatically antagonize 
bankers. 

The development of the plan (now subjected to 
much criticism) may be of the same benefit to life 
insurance companies and agents of life insurance 
companies as has been the Government’s soldiers 
and sailors insurance, group insurance and other 
practices of some companies appreciating present 
requirements. 








BANK SAVINGS DEPOSITS — Continued. 

The life insurance man should not concentrate his 
vision upon an immaterial fact or a seeming incon- 
sistency but should rather seek the wider horizon 
for the further and further development of the busi- 
ness of life insurance. 

The scheme of life insurance is universal rather 
than restrictive and one should hesitate to disparage 
or criticize steps taken in good faith (by well 
managed companies) in developing and broadening 
its usefulness. 

If the plan now being criticized is the right one it 
will succeed notwithstanding all resolutions that 
may be passed declaring it a menace. 





lf, on the 
other hand, it is not the correct method, evolution 
will go on until a better method shall have been 
discovered. 

For our own part, we feel that the combination 
of insurance on the decreasing term plan with bank 
savings accounts for a stipulated period may be 
utilized to offset the objection of certain industrial 
workers to group insurance who, not having family 
responsibilities, see no necessity for pure insurance 
protection. 

We admit our inability to point out the only way, 
but we do acclaim our belief that life insurance is 
still in its formative stage as regards plans 
practices as well as in benefits to policyholders 
that neither its perfection nor its zenith has 
been attained. 


and 
and 
yet 





COLORADO INSURANCE © DEPARTMENT 


_ CASE IN COURT. 
The “ Denver Times,” issue December 21, 1921, 
published the following: 


“State Insurance Commissioner Earl Wilson won a signal 
victory to-day. All papers in the case he has been endeavoring 
to get before the Supreme Court since July 26, when District 
Judge F. E. Bouck ruled against him and in favor of the 
Mountain States Life Insurance Company, whose license Wilson 
had canceled because, he ruled, it was doing business contrary 
to law, were ordered produced in the Supreme Court immediately. 

“On application of Frank C. West and Norton Montgomery, 
eounsel for Commissioner Wilson, the clerk of the Supreme 
Court this morning issued a writ of error, commanding the 
clerk of the lower tribunal to deliver to him the bill of excep- 
tions and the record of the proceedings before Judge Bouck. 

“The Supreme Court’s order was made at almost the minute 

Attorney General Keyes, who has been repeatedly accused of 
deserting Commissioner Wilson and blocking his appeal efforts. 
was instructing W. A. Dollison, clerk of the District Court, not 
to surrender the bill of exceptions to Commissioner Wilson or 
his attorneys.” 

s s ° 


In last month’s issue we stated: 

“We cannot see why the opponents of Mr. Wil- 
son object to his having all of the facts placed 
before a court of competent jurisdiction, which 
course of procedure we believe the people of Colo- 
rado will ultimately insist shall prevail.” 
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VALUATION OF SECURITIES APPLICABLE 
TO 1921 ANNUAL STATEMENTS. 

Henry D. Appleton, first deputy superintendent, 
New York Insurance Department, and chairman, 
Committee on Blanks, issued on December 13, 1921, 
a notification to all insurance companies, societies 
and associations, on the valuation of securities, that 
is of general interest. 

This notice stated: 

“In accordance with 
standing Sub-Committee of the Committee on 
Blanks, contained in a resolution adopted at a meet- 
ing of the Executive Committee of the National 
Convention of Insurance Commissioners, Decem- 
ber 7, 1921, your attention is called to the procedure 
(outlined below) to be followed by insurance com- 
panies, societies and associations in preparing 
Schedule of Bonds and Stocks (Schedule D) of the 
1921 annual statements. 


Valuation of Securities. 
[The Committee on Valuation of Securities of 
the National Convention of Insurance Commis- 
sioners, at a meeting held in New York City on 
October 11, 1921, adopted the following resolution: 


7 


October 11, 1921. 

Resolved, That Mr. Marvyn Scudder, of the Investors’ 
Agency, who is under contract with the Committee to provide 
the values to be published in the Book of Security Valuations 
to be prepared and distributed to the various insurance de- 
partments, companies and fraternal societies early in January, 
1922, be instructed to prepare the values by adding to the 
values set forth in the last publication of the National Con- 
vention of Instrance Commissioners the market values as of 
November 1, 1921, and dividing the sum so obtained by two; 
except that United States Liberty and -Victory Loan Bonds 
when acquired by subscription from the government shall be 
earried at not less than par and those purchased otherwise 
shall be carried at the purchase price; provided that if any 
company exchanges any of its securities or real estate for 
Liberty or Victory Loan Bonds then the Liberty or Victory 
Loan Bonds shall be valued according to the market quotation 
of said Liberty or Victory Loan Bonds on the date of said 
transaction: and provided further that in no case shall the 
value of any security be fixed at less than the actual market 
quotations on December 31, 1921, and provided further that 
any securities acquired during the calendar year 1921 shall 
not be carried at above the actual market value as of Decem- 
ber 31st. 

Resolved, That it is the sense of this Committee that the 
ber 31, 1922, be the actual market quotations as of that d 
except Liberty and Victory Loan Bonds purchased dir 
from the government shall be carried and that t 
companies and societies be so notified. 


at par, 


“The resolution provides some modifications of 
the practice heretofore observed and the following 
explanations are given for the guidance of com- 
panies, societies and associations in arriving at the 
market values for the annual statements for the 
year 1921, in accordance with such resolution: 

“1. Securities acquired prior to January 1, 1921 
(other than United States Liberty and Victory 
Loan Bonds), shall be carried at the mean values to 
be shown in the 1922 edition of the securities valu- 
ations booklet. 


the instructions to r 


values for the annual statement for the year ending m 
h 














j 
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“2. United States Liberty and Victory Loan | 


Bonds acquired prior to January 1, 1921, shall be 


carried: (a) if acquired through original subscrip- | 


tions from the United States Treasury Department 
or its agencies, at not less than par; (b) if acquired 
otherwise than through original subscription, at the 
purchase price or the actual market value on De- 
cember 31, 1921, whichever is greater; provided, 
however, that if any company, society or association 
xchanges any of its securities or real estate for 
Liberty or Victory Loan Bonds then such bonds 
shall be carried at the market quotation on the date 
of said transaction, or at the actual market value on 
December 31, 1921, whichever is greater. The 
actual December 31, 1921, market quotations for 
United States Liberty and Victory Loan Bonds will 
be given in the securities valuation booklet. 

All securities (including United States Lib- 
erty and Victory Loan Bonds) acquired on and after 
January 1, 1921, shall be carried at the actual mar- 
ket quotations as of December 31, 1921. 

“The actual market quotations as of December 
31, 1921, except in case of United States Liberty 
and Victory Loan Bonds, will not be contained in 
the securities valuation booklet. These should be 
obtained from stock exchange quotations, the New 


York quotations being used if the security in ques- 


tion is listed thereon, otherwise the quotation to be 
that of the stock exchange where the security is 
most extensively dealt in. The rate should be based 
upon the best price obtaining on December 31, 1921, 
taken to the nearest one-tenth of 1 per cent. In 
case there are no sales in listed securities on De- 
cember 31, 1921, the price obtaining in case of a sale, 
if any, at date nearest December 31, 1921, should be 
used as a basis provided that such date of sale is not 
more than ten days prior or subsequent to Decem- 
ber 31, 1921. 

“Tf the rate for any such security cannot be de- 
prmined from the foregoing procedure the rate to 


| 











be used will be furnished upon request made to the 
New York City office of the New York Insurance 
Department, 165 Broadway, New York, N. Y. 

“In listing bonds and stocks in Schedule D of 
the annual statement blank in the case where a part 
or parts of the holdings of any security are subject 
to different market rates on account of the foregoing 
methods of valuation, each such part should be 
listed separately or the total of such parts entered 
as a single item. If, however, the latter course is 
followed, the total market value must be determined 
in accordance with the foregoing rules and a proper 
separation shown in each case on an insert to be 
securely attached to the schedule. 
rate to be entered 
market value’ or ‘ 
market value’ 


In such cases the 
the “Rate used to obtain 
Rate per cent. used to obtain 
column, should be the average rate 
determined by dividing the total market value, de- 
termined as herein above provided, by the total par 
value. 


in 


“ Companies, societies or associations which have 
heretofore been required or permitted by statute or 
ruling to value their fixed term securities on the 
amortization basis shall continue to do so under the 
rules and regulations heretofore in effect. 

“ Particular attention is called to the last para- 
graph of the resolution quoted herein relative to a 
return to actual market values for the annual state- 
ments for the year ending December 31, 1922. It 
is not intended, however, that this part of the reso- 
lution shall be construed to in any way affect com- 
panies, societies or associations which are required 
or permitted by statute or ruling to value their fixed 
term. securities on the amortization basis. 

“The use of average values as recommended in 
the resolutions of the Valuation Committee is 
intended for annual statement purposes only. The 
resolution does not contemplate that such average 
values should be used as the basis for the declara- 
tion of dividends to stockholders.” 








LATEST INSURANCE DECISIONS DISCUSSED 


By WILLIAM OTIS BADGER, JR. 
(Of the Nev York Bar) 





BREACH OF WARRANTY AVOIDING POLICY. 


A statement relied on to create a warranty or condition 
precedent must be made a part of the contract of insurance 
by incorporating into the policy either the statement itself 
or in some states an appropriate reference thereto. So, if 
an application is not made a part of the contract by attach- 
ing it to the policy or by reference to the policy a warranty 
in the application alone as to the truth of the statements 
made therein, is not a part of the contract in such a sense 
that mistake or even intentional error in such statements 





will avoid the policy without regard to their materiality 
as representations. Warranties in life insurance policies 
as a general proposition are not favored in law and where 
the parties do not use expressed terms to denote that the 
truth of a statement is a condition precedent, the court 
ought not to construe it as such without grave reason, and 
so, statements will be construed by the courts as _repre- 
sentations rather than warranties, unless the provisions of 
the + atin and the policy taken together necessarily 
' (Continued on next page) 
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BREACH OF WARRANTY — Continued. 


precludes such a construction. Even then all reasonable 
doubts as to whether statements inserted or referred to in 
the policy are warranties or representations should be 
resolved in favor of the assured. 

The Supreme Court of Montana recently passed upon 
this question in the case of Williams v. Mutual Life Ins. 
Co. of New York, reported in 201 Pac. Rep. 320. This 
action was one to recover on a policy of life insurance 
issued on the life of the plaintiff's husband. The provision 
of the policy discussed was as follows: 

‘this policy and the application therefor, copy of 
which is indorsed hereon or attached hereto, constitute 
the entire contract between the parties hereto. All state- 
ments by the insured shall, in the absence of fraud, be 
deemed representations and not warranties, and no such 
statement of the insured shall avoid or be used in defense 
to a claim under this policy unless contained in the writ- 
ten application herefor and a copy of the application is 
indorsed on or attached to this policy when issued.” 

At the time of the physical examination of the insured, 
he was required to answer a number of questions submitted 
by the medical examiner as part of the application. In 
reply to some of these questions, he stated that the only 
illnesses. diseases, injuries or surgical operations that he 
had had since childhood were a fracture of the right thigh 
in 1904, a slight cold in 1916 which was of only a couple of 
days duration and from which he completely recovered in 
that month. He also stated that the only physician who 
had prescribed for or who had treated him, or with whom 
he had consulted in the past five years, pc Dr. McMillan, 
of Dillon, in September, 1916, for the cold above mentioned 
and that he was at the time of his examination in good 
health. 

The undisputed testimony disclosed, however, that these 
answers of the insured did not correctly state the facts. 
It conclusively appeared that he had received treatments 
not only from Dr. McMillan but also from Dr. Thorkelson 
in September and October, 1916, and was present at a con- 
sultation over his case between these two doctors and a 
Dr. Jones at about the same time; that the treatments he 
received were not for “cold” as that term is commonly 
understood, but for a serious ulcer in the throat. 

The court held that such concealment by the applicant 
of the facts as set forth above was a fraud avoiding the 


policy, saying: ; ; 
We cannot escape the conclusion that the insured 
made false statements with knowledge of their falsity; 


} 
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that the defendant accepted his representations as true, 
acted upon them, and was prejudiced. The concealment 
on his part of the facts that he had been treated from 
May until October of 1916, a part of the time at least, for 
an ulcer which he knew was suspected to be either tuber- 
cular or syphilitic in nature, and that he had consulted 
Drs. Thorkelson and Jones and had been treated by Dr. 
Thorkelson, constituted misrepresentation as to material 
facts affecting the risk and was fraudulent, thereby justi- 
fying the insurance company in avoiding the policy. The 
evidence upon this feature of the case being uncontra- 
dicted and it being possible to draw only one inference 
from it, there is presented a question of law for the court 
and not a question of fact for the jury. i 


; : The fraud bei 
conclusively established, the evidence was insufficient 


sustain a verdict in favor of plaintiff.” 


The general law is also well stated in McCollum v. New 
York Mut. Life Ins. ‘Co., 8 N. Y. S, 249-251 


“The absolute truth of the statement contained in the 
application made to this defendant was warranted by the 
terms of the contract, as follows: ‘It is hereby declared 
and warranted that all the statements and answers, as 
above made, are complete and true, and that they, to- 
gether with this declaration and agreement, constitute 
an application to the Mutual Life Insurance Company of 
New York for a policy of insurance, and are offered as a 
consideration for the policy hereby applied for,’ etc. No 
other evidence of the truth or falsity of the insured’s 
answer to these questions in the application to the de- 
fendant was given. Even if the question was immaterial 
to the risk, yet the company was entitled to a truthful 
answer to it, and any untrue statement would vitiate the 
policy. Dwight v. Insurance Co., 103 N. Y. 344, 8 N. E. 
Rep. 654; Foot v. Insurance Co., 61 N. Y. 571; Cushman 
v. Insurance Co., 63 N. Y. 404.” 


The State of Iowa has a statute by which the company 
is estopped from setting up false representations as to the 


| condition of health of the insured if the medical examiner 


has issued a certificate of health or declared the applicant 
a fit —- for insurance, unless the insurance was pro- 
cured by the fraud or the deceit of the insured. So the 
fraud or deceit which will defeat the insurance must be 
such as to induce the medical examiner to report favorably 
in the application; and not fraud or deceit by means of 
warranties or statements in the policy or application on 
which the company has relied. Wood v. Farmers Life 
Assoc., 121 Iowa, 44. 
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ADVANCE INFORMATION REGARDING ANNUAL DIVIDENDS 
PAYABLE IN 1922 
We addressed a number of life insurance companies issuing participating insurance, in 


November, the following letter of inquiry: 


“If your company has reached (or will have reached by November 28th) a decision as to annual 
dividends payable during 1922, kindly answer the following: 


“Ts your present scale (1921) to be continued? 
“Is the 1921 scale to be reduced? 
““TIs the 1921 scale to be increased? ”’ 














I (Continued from December) 
| Replies received prior to December Ist published | a ee 
a 3 ; a . Newark, N. J. 
in last month’s issue. Since we have received the 1921 scale continued. This is the scale which was adopted in 
foll = additi al infor : : 1915 and which has been maintained without change during the 
toliowing additional information: period of the war, the influenza epidemic, and the period of un- 
usual business and financial conditions a Bs gee: to 
1, EE _ — ‘ . old policyholders of carrying their insurance in 1922 will conse- 
ATLANTIC LIFE INSURANCE CO., quently be Iess than it has been in 1921. The company appor- 
Richmond, Va. tioned regular dividends of over $9,500,000 for 1921. 
The company states: “ We have readjusted our dividend sched- 
ule for 1921 in order to make our distribution more equitable as MUTUAL LIFE INSURANCE CO., 
between certain ages. In common with other companies, we have » , 
found that our dividends at the older ages were too large princi- New York. 
pally because of our former use of a flat percentage of the 1921 scale increased. The company states: ‘In 1914 we were 
mortality cost as one of the dividend factors. We have now | paying the highest annual dividends in the present generation. 
readjusted our basis and are using a graded percentage of the | The b gad a, oe and —— business, vs be gy — 
mortality cost as that factor in the dividend calculation, which out of gear. It affected our surplus earnings adversely by in- 
results > ee gh og _— -_* — | creasing _— ——_ mag Te gon greener ne ae 
ages and decreasing the dividends for the older ages. The total | it caused a reduction in the rate of our interest earnings ¢ 
of our dividend distribution on this new schedule will be some- | result of our purchases of government bonds bearing low interest 
what larger than on our old schedule.” | rates; and, to cap the climax, the influenza epidemic which fol- 
| lowed in its wake, raised our mortality to . ee <> 
ANKERS SSERVE LIFE INS. C | our history. Cuts in the dividends had to be made in 9, 
a en wees eS. | and 1920 to meet the adverse conditions, but the tide then turned, 
Omaha, Neb. | and, from the 1920 low point, the 1921 scale showed an increase 
1921 scale continued. | of about 7%. The improvement continues and the 1922 scale shows 
| a still greater increase, bringing the dividends to a point about 
CONNECTICUT GENERAL LIFE INS. CO., | half way between the 1921 and 1914 scales.” 
} Hartford, Conn. | ; — Parte 
i Dividend year begins June 1st. Present scale will probably be | NEW YORK LIFE INSURANCE CO., 
} maintained. | New York. 
1921 scale increased. 
EQUITABLE LIFE ASSURANCE SOCIETY, | 
New York OCCIDENTAL LIFE INSURANCE CO., 
The company strtes: “Annual dividends for 1922 will show | 
a material increase over the dividends paid in 1921. These annual | 1921 scale increased ee SN, OE. 
dividends are now being apportioned on a provisional scale sub- eae ee ee 
rock to the approval of the Board of 9°44 at its Annual 
Meeting in February. I am also glad to be able to state that a | >RUDENTL *E INSURANCE CO. OF AMERICA, 
special Fifth Year Dividend will be paid in 1922 on all policies | oe See = ‘ ~~ . 
issued in 1917, excepting those few on which a First Year Divi- | - Newark, N. J. 
dend was paid.” | 1921 scale increased. 
4 ; cAT "ES 4 f ASSU NCE a ORT om oO 
@ ae sage Base en oh RELIANCE LIFE INSURANCE CO., 
chee ittst h, Pa. 
‘;he company states: ‘We have decided to recommend to our 1921 scale continued vere 
vd Board that the same scale of dividends be paid in 1922 as in ss : “ 
1921. y4 * * On account of the extra ate agg due to the war 
and influenza we made a reduction in profits payable on all pol- — —— _ —_ —_ 
icies in force as at 51st December. 1918. This reduttion was made SOUTHERN STATES LIFE iNS. CO., 
by not paying any annual dividend on policies in 1919 and by Atlanta, Ga. 
- naking a corresponding reduction in quinquennual and deferred 1921 senle continued. 
ividend profits. The present schle of quinquennial profits will 
ye continued until 1925. In 1924, we hope to return to our pre- 
vious scale of profits. We at the present time are paying our STANDARD LIFE INSURANCE CO., 
usual scale of dividends on our annual dividend policies, except Decatur, Hil 
that one dividend was omitted in 1919.” Pyaeeeig “ : 
Scale of dividends increased. The age geo Re , eens 
— , w : y with November 1st. 1921, the original pre-war scale of dividends 
LINCOLN NATIONAL LIFE INS. CO., has been resumed in full, subject to such modification as present 
Fort Wayne, Ind. and future experience may give us. This means in general that 
Dividend year begins February 1st; 1921 scale increased. | the 1921 scale has been increased. 
K his P. ] Binder for C ient 
eep this aper in @ tinaer ror onveniten 
] 
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REPORTS UPON COMPANIES AND ASSOCIATIONS 








ANCIENT ORDER UNITED WORKMEN, 
FARGO, N. D. 
Report of Examination Reviewed. 

This society was examined by the Insur- 
ance Department of North Dakota as of 
August 20, 1921, the report being dated 
September 15, 1921. 

The financia] standing of the society as 
ascertained by the examiner in brief was 
as follows: 


Summary of Balances After Transfer. 





Sere $4,049.53 
SS BD oct ceccceeaesevace 2,467,970.19 
PES CN ks b6ceeseniansee 17,227.31 
PI Sicehecvsnndccewes 237.57 
NNO TONG isn cicicescscces ° 8,409.36 
Ne n-c eo ceaedeeoanwendene $2,497.893.96 
Assets 
PND os naveeaniebiaawences $134,812.30 
Mortgage loans ...........eeee 1,116,075.00 
Bonds and warrants........... 540,924.78 
MEN. Sha bia es eaeesevasteceduense 37,291.10 
SUPBeate TARE ccecccccccccese 702,914.17 
FmGevest ANA TEMG... cccccsscese 64,196.32 
Assessments due .............- 54,302.00 
Liens (automatic assessment 
ede «0.0 dsnereveeenen 36,000.00 
Liens (half cash loan contract) 30,985.81 
Se SNES widdectccveccaweses 7,815.22 
MOND cad care enutKewees $2,725,316.70 
Non-admitted assets ........ 14,967.36 
pe er $2,710,347.34 
Liabilities. 
Death claims incurred, not ad- 
oe ere ee $18.000.00 
a eee 15,619.93 
PL. &@ 6 & seedecensseureedie 2.406,859.00 
oleic ) Véewesenwenereuns 269,855.41 
ets TOI cccccccceuace’ $2,710.347.34 


Extracts from Examiner’s Comments. 

“The Ancient Order of United Workmen 
is a fraternal benefit society having a lodge 
system with subordinate lodges and a 
ritualistic form of work and a representa- 
tive form of government. This order is 
subject to the supreme lodge of the 
Ancient Order of United Workmen only in 
reference to its ritualistic and secret work. 
It began business July 18, 1895, but was 
not formally incorporated under the laws 
of North Dakota until June 17, 1907. It 
now has lodges and conducts an insurance 
business in North Dakota, Montana, Idaho, 
Wyoming, Utah and California. 


Grand Lodge Meetings. 

“Since the report of the last examina- 
tion two grand lodge meetings have been 
held. The first was held at Fargo, North 
Dakota, on May 21 and 22, 1919. The only 
business transacted at this grand lodge 
meeting affecting the insurance feature of 
the order was the fact that the Grand 
Master Workman was authorized to have 
charge of the extension work of the order 
and also the maximum limit of certificate 
was increased from $5,000 to $10,000. 


“The second grand lodge meeting was 
held at Bismarck, North Dakota, May 18 
and 19, 1921. At this meeting of the grand 
lodge, the limit of the amount of the 
order’s funds that could be invested in 
real estate for Home Office purposes was 
increased from $100,000 to $200,000. This 
meeting also authorized the creating and 
collecting of the disability fund for the 
benefit of lodge members in addition to 
the death benefit fund. This disability 
contract provides that after the first week 
of disability resulting from sickness or 
accident the disabled member shall recefve 
not to exceed $1 per day for each $1,000 of 
insurance during such disability, for fifty- 
two weeks, and that if such disability 
should continue beyond tifty-two weeks he 
should receive $10 per month for each 
$1,000 of insurance during the continued 
disability of the member so long as he may 
live. 

“The annua] statements for the years 
1918, 1919 and 1920 were checked with the 
ledger of the order and the items were 
found to agree substantially with these 
balances. Therefore it will be superfluous 
to repeat those statements in this reporr. 


Mortality. 

“The mortality experience of the order 
for the last three years was tested and the 
percentage of the actual mortality to ex- 
pected mortality was as follows: 


DN cadcsassbnscenunbeseenagen 103 per cent. 
PG cktrnawenevian sew ewke nanan 65 per cent. 
GG achicha saleneetaewanieseandae 48 per ‘cent. 

“Investigation of death claim records 
shows that the order pays its claims 
promptly and deals. with claimants very 
fairly. 

Business in Force. 

“The order since 1921 has issued about 

$3.000,000 business and now has in force 


about $24,000,000. 


Certificates Issued. 

“The order issues the regular ordinary 
life. 20-payment life, 15-payment life, and 
10-payment life certificates. It offers in its 
certificates cash loan values, extended in- 
surance and paid up insurance benefits. A 
check of these values discloses that they 
are within the reserves on the respective 
forms of policies; aJso a check of the rates 
of the order discloses the fact that ade- 
quate assessments are now being collected 
to meet the requirements of these contracts. 
As indicated above, the order plans to add 
to these certificates accident and health, 
temporary and total disability benefits. 

“The business of the order is conducted 
economically and efficiently. The manage- 
ment has been quite successful in its ex- 
tension work and the volume of business 
is growing as rapidly as desirable. The 
books and records of the order are un- 
usually complete as compared with other 
fraternal orders. These are well kept, al- 
ways up to date. However, since the order 
is issuing certificates containing practically 
the same benefits as old line companies, it 
will be necessary as the volume increases 


to adapt its system of books to the re- 
quirements of such accounts.” 

The report of the examination 
signed by John BE. Higdon, 
actuary and examiner. 


was 
consulting 


CENTRAL LIFE ASSURANCE SOCIETY, 
DES MOINES, IOWA. 
Report of Examination Reviewed. 

This company was examined by the 
Insurance Department of Iowa as of June 
30, 1921, the report being dated Novem- 
ber 10. 

The financial statement as prepared by 
the examiners, in brief, was: 


pO eee $10,817,419 
DE MING aoc ccetaweceses meen $9,211,259 
SUID o's ore eelsearunes meeeamoees $722,468 


Examiners’ Comments. 
Extracts. 

“The company was organized and incor- 
porated on February 18, 1896, as a legal 
reserve company under provision of chap- 
ter V of the Code of 1873 of the State of 
Iowa and is at the present time operating 
as a mutual legal reserve life insurance 
company under and by virtue of sections 
6 and 8, title IX, of the Code of Iowa. 


“ Non-Participating Department. 

“Article Il of the contract of reinsur- 
ance, entered into between the Central Life 
Assurance Society of U. S. (Mutual) and 
the Central Life Assurance Society of 
U. S., dated May 10, 1919, provides in part, 
that: 

“*Tn further consideration of the trans- 
fers and promises of the stock company, 
the said mutual company agrees that it 
will pay to the persons hereinafter specifi- 
cally mentioned who are all stockholders 
of the stock company in such propertions 
as are herein indicated, any earnings 
there may be for a period of twenty-two 
years from the date hereof from the non- 
participating business hereby and herein- 
under transferred to such mutual company. 

“* For that the earnings from such non- 
participating business may be determined, 
the mutual company agrees that it will 
maintain a separate department for such 
business, in which department shall be 
shown: 


“*(a) The gain or loss from rain 
from such non-participating business, 


“*(b) The gain or loss from mortality 
from such non-participating business. 

“‘(c) The gain or loss from interest 
earnings from such non-participating busi- 
ness, 

“*(d) The gain or loss from all other 
sources from such non-participating busi- 
ness, 

“‘(e) Total surplus of non-participating 
department. 

“*That prior to February 15, 1920, and 
prior to such date in each year, thereafter 


| for a period of twenty-two years, the said 


| 
| 


mutual company shall make up a gain and 
loss exhibit as of date of January 1 of 
such year, in such department and shall on 
February 15, 1921, and on February 15 of 
each year thereafter during such period 
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distribute all surplus, if any, in excess of 
$100,000 as shown by such exhibit to the 
persons named hereafter.’ 

‘““The company makes a physical alloca- 
tion of all items of premium income at the 
time such income is received, also an allo- 
cation of the interest income from premium 
notes, policy loans, and any other assets 
belonging exclusively to one department. 
As there is no separation made of the 





| notes and 


company’s assets other than premium 

policy loans, the interest and 

income from all sources other than from 

( remiums, policy loans and premium notes 

divided between the participating and 

non-participating departments upon a per- 
centage basis. 

“The income from _ investments is 
divided on the basis of the average rate of 
interest earned during the year on the 
mean admitted assets. As the principal 
items of assets not admitted are of non- 
interest bearing nature, this method ap- 
pears equitable to both departments. 


““An actual allocation is made of all dis- 
bursement items except the general mana- 
gerial and investment expenses. The gen- 
eral managerial expenses are allocated 
upon the basis of the relative ratio of the 
renewal premium income in the two de- 
partments. 

“The investment expenses are divided on 
the ratio of the net invested assets of the 
two departments. 

“As the gain or loss from mortality, 
surrenders, Japses and changes, special 
funds, ete., can be definitely ascertained, 
an actual allocation of these items of gain 
or loss is possible. 








“Although the reinsurance contract be- 
came effective May 15, 1919, the stock com- 
pany’s books were not closed at that time 
and a new set of books opened for the 

| mutual company, but the same books were 
used throughout the year. In making their 
separation between the two departments 
for the year 1919, the company completed 
a non-participating department gain and 
loss exhibit along the lines mentioned else- 
| where in this section of this report and 
| then transferred to the participating de- 
partment three-eighths (8) of the non- 
participating department profits for the 
entire year. Assuming that on account of 
the reinsurance agreement being effective, 
only five-eighths (5¢) of the year the non- 
participating department was entitled to 
& @- five-eighths of the year’s profits upon 


his business. 





‘*Some of the factors used in completing 
this 1919 non-participating gain and loss 
certificate were different from those used in 
1920, which operated slightly to the benefit 
of the participating department. As this 
allocation was accepted by the board of 
directors and by the parties having a 
financial interest in the profits of the non- 
participating department, your examiners 
can see no reason for attempting to re- 
allocate the 1919 business. 

“Tt is noted that the company has shown 
a spirit of fairness in making this alloca- 
tion and that the division between the two 
departments has been so made as to give 
the participating department at least a 
fair portion of their share of the earnings. 

“As the contract of reinsurance pro- 











to the former stockholders of the stock 
company be made February 15, 1921, no 
distribution was made in the year 1920. 
The contract also provides that $100,000 
of the funds due the non-participating de- 
partment shall be retained by the partici- 
pating department. The company dis- 
bursed to the former stockholders as of 
February 15, 1921, the sum of $209,052.33 
which was the net amount due them on the 
contract of December 31, 1920. 


“Annual Dividends. 

“The company’s method of paying an- 
nual dividends prior to June 30, 1920, was 
discussed in the report of the preceding 
examination. 

“At the meeting of the board of direc- 
tors on June 28, 1919, the following resolu- 
tion was adopted: 

“«That because of the unusual mortal- 
ity, experienced by the company since Jan- 
uary 1, 1919, it is deemed expedient and 
advisable that the action of the board of 
directors in their meeting of February 10, 
1919, in adopting a dividend schedule for 
the ensuing dividend year, be and the same 
is hereby rescinded, in so far as such reso- 
lution established the dividend schedule 
payable after July 1, 1919. 

“*Be it further resolved that no divi- 
dend be paid on annual dividend policies 
on and after July 1, 1919, until further 
action.’ 

“At a meeting of the board of directors 
held June 12, 1920, the following schedule 
of annual dividends was adopted to become 
effective July 1, 1920: 


“ Mortality. 

“On premium paying policies less than 
20 years in force: 

“25% of the terminal cost the first year. 

“24% the second year. 

“23% the third year and so on down to 

“15% the eleventh year and thereafter to 
the twentieth year except term policies 
which were given a uniform rate of 15%. 

“On paid-up policies and policies more 
than 20 years in force, no mortality factor 
was used. 

“ Interest. 

“The interest factor was made on the 
assumption of 54% on all policies. Paid- 
up policies and policies more than 20 years 
in force receive a dividend based on exces- 
sive interest only. 


“ Loading. 

“Since the gain and loss exhibit shows 
a loss from loading, no loading factor is 
used. 

“This schedule applies to all annual 
dividends paid from July 1, 1920, to June 
30, 1921, inclusive. 

“The annual dividend schedule adopted 
for the year beginning July 1, 1921, is prac- 
tically the same as that of the preceding 
year. 

“ Deferred Dividends. 

“Until 1905 the company issued only de- 
ferred dividend business with a deferred 
period depending upon the premium paying 
period of the policy except in the case of 
ordinary life policy on which the defer- 
ment period was for twenty years. 

“In 1905, 1906 and 1907 the company 


vides that the first distribution of profits } issued both deferred and annual dividend 








policies. In the case of most of the de- 
ferred dividend policies issued during these 
three years, the insured was given the 
option of receiving his dividend in five year 
periods instead of at the end of the 
premium paying period as was the case 
with the policies issued in the previous 
years. 

“In 1909, the company’s actuary made a 
caletlation as to the amount required for 
the deferred dividend fund at that time and 
the amount of accumulation was held as a 
liability in the annual statement filed with 
various insurance departments for that 
year. 

“Up to and including the year 1917 the 
deferred dividends paid were based on the 
entire assigned surplus as determined by 
the company’s actuary except that five 
year dividends payable before the end of 
the premium paying period were 60% of 
the fund assigned to such policies. 

“In 1919, the company paid 60% of the 
five year dividend found on all policies 
whieh had not completed their premium 
paying period and 75% on other deferred 
dividend policies. This reduction was 
made on account of the excessive mortality 
which the society experienced during the 
influenza epidemic. 

“The following table shows the amount 
assigned to the deferred devidend policies 
for the various years since the company 
has been holding a special liability in their 
financial statement for this item: 


December 31, 1908.............. $27,196.00 


December 31, 1909. —_—_........... $48,212.00 
December 31, 1910.............. $55.743.99 
December 31,- 1011...6.......0.. $80,192.03 
December 31, 1912......... $100,224.46 
December 31, 1018. .......ccccce $104,743.49 


December 31, 1914.............. 
December Bi, WG... .....cccee- 
December’ Si, WAG....<..2.66000000% 
December Bl, WIT... cscesceee 
December 31, 
December 31, 1919........cccee- 
December 31, 1920.............. $316.722.98 
DRI Te Wiens ssc seecacassese. $312,597.90 


“With the exception of the amount re- 
ported on December 31, 1909, the amount 
of the liability for deferred dividends was 
not arrived at in a scientific manner. No 
particular formula nor form of apportion- 
ment have been employed, the amount as- 
signed being an arbitrary amount which 
the board of directors assigned for de- 
ferred dividends upon the recommendation 
of the company’s actuary. 

“The company is now calculating its 
deferred dividends by the use of a formula 
and your examiners are advised that the 
correct liability will be shown in the 1921 
annual statement. 

“During the course of the examination, 
your examiners made an extensive test 
check of the company’s methods of hand- 
ling deferred dividend policies and find 
that the dividends being paid are con- 
sistent with the accumulated annual divi- 
dends paid on similar policies with the 
proper tontine additions thereto. We are 
also of the opinion that the liability for 
deferred dividends as stated in this report 
is approximately correct. 

“The papers in connection with all 
death claims settled for an amount less 

(Continued on next page) 


$118,668.88 
$141,369.94 
$197,116.92 
$251,216.30 
$370,165.23 
$342,583.64 
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CENTRAL LIFE — Continued. 
“ Death Claims. 
than the face of the policy, and where set- 
tlement was not made within sixty days 
from the date of the death of the insured 
coming under the scope of this examination 
were carefully reviewed by your exam- 
iners and it was found that all claims had 
been paid promptly upon receipt of proper 
proof of death and the necessary releases, 
and that all claims had been equitably 
settled. 
“ Mortgage Loans. 

“The company owns 1,171 first mortgage 
loans amounting to $8,366,442.50. All of 
these loans are first liens upon improved 
property, bearing interest rates ranging 
from 5% to 8% with an average of 5.948%, 
distributed as follows: 


Farm City Av. 

State. Property. Property. Rate. 
Iowa. ,.. ...$4,052,840.00 $147,700 5.67% 
Washington . 614,850.00 ........ 6.33% 
Oklahoma | ee 6.15% 
Kansas ...... SS eee 5.98% 
S. Dakota.... 1,046,800.00  ........ 6.24% 
PE sv veccaws BARS ol wbeveces 6.16% 
Oregon ...... Gee -sieadses 6.00% 
Minnesota ... 210,500.00 ........ 5.82% 
a 8, ee 6.36% 

Total ......$8,218,742.50 $147,700 5.948% 


“As the loans renewed or made by the 
company during the present year are made 
to yield the company at least 7% interest, 
interest earnings tor 1921 are considerably 
in excess of the average rate of interest as 
stated herein. 

“During the present year the company 
exchanged Liberty Bonds at par in the 
amount of $377,600 to Earnest A. Jackson 
for Iowa farm mortgages bearing interest 


rates ranging from 5% to 544%. They 
also exchanged Liberty Bonds at par in 
the sum of $67,950 to Mr. Jackson for 
farm mortgages located in the State of 
Oklahoma, all bearing 6% interest. In 
addition to the Liberty Bonds exchanged 
to Mr. Jackson for mortgages the com- 


pany sold outright at par, Liberty Bonds 
in the amount of $200,000 to the Maxwell 
Investment Company at Kansas City, Mis- 
souri, with the agreement that they would 
purchase from the Maxwell Investment 
Company Texas mortgage loans netting the 
company 6% interest in the same 
At the time of making this 
the company had in_ their 
$95,500 of 6% Texas 

company 


amount. 
examination 

possession 
loans The 
their own appraisals on 
all loans accepted in exchange for Liberty 
Bonds, and all of these loans have been 
accepted for deposit by your security, de- 
partment which indicates that these loans 
comply with the requirements of section 
1806 of the Code of Iowa. 

“A careful inspection of the company’s 
mortgage records was made and no cases 
of loans in excess of the amount permitted 
by section 1806 of the Code of Iowa were 
noted. 

“It was also noted that there were but 
eighteen cases of past due interest, ten of 
which were under thirty days past due. 
This fact, together with the fact that the 
company had only one loan in the process 
of foreclosure, is an indication of the very 


these 


secured 


BEST’S 


high grade of security behind these invest- 
ments, 


“Insurance in Force. 

“The company had $106,435,821.50 of in- 
surance in force as of June 30, 1921, an in- 
crease of $709,189 since January 1, 1921, 
which is a very good showing considering 
the existing financial conditions. 


“ Conclusion. 

“Your examiners desire to call your at- 
tention to the fact that during the first six 
months of 1921, the company shows an in- 
crease on surplus of $29,352.60 after making 
a payment of $209,052.33 to the former 
stockholders in accordance with the terms 
of the reinsurance contract of May 15, 
1919.” 

The report shows that the examination 
was most carefully made. It was signed 


by L. O. Shudde, actuary, and C. E. 

Dailey, examiner in charge. 

CALIFORNIA STATE LIFE INS. CO., 
SACRAMENTO, CAL, 


To Issue New Rate Book. 

It has been reported that this company 
had recently liberalized or extended its 
acceptance upon Japanese risks. Upon 
taking this subject up with the company 
we have been advised as follows: 


“TI am at a loss to understand where 
the report originated nor have I yet 
seen it in print, and, as a matter of 


fact, while it is true we are getting out 
a new Rate Book there are no instruct- 
ions in it regarding acceptance of Japan- 
ese risks which are any differen from 
what our rule has been for the past two 
years. ‘ 

“It will 


Rate 


be several weeks before our 
Sooks are completed.” 


CENTRAL LIFE INS. CO. OF ILLINOIS, 
OTTAWA, ILL. 
Increases Its Capital. 

At a special meeting of the stockholders 
of this company, held on December 21, 
1921, it was voted unanimously to increase 
the capital stock from $200,000 to $300,000 
by declairing a stock dividend of $100,000 
out of surplus. There were 8,853 shares of 
the 10,000 outstanding represented at the 
meeting. 

This in accordance with the 
charter of the company which provides for 
the payment of stock dividends out of a 
fund accumulated from one-third of the 
savings in mortality. 

The surplus of the company at the close 
of the year, after charging this dividend, 
was something over $100,000. 


action is 


COMMONWEALTH LIFE 
SOUTH DEARBORN 
CAGO, ITLL. 

Receiver Applied For. 

On December 20, 1921, Attorney-General! 
Brundage, of Illinois, requested the court 
to enjoin the Commonwealth Life Insur- 
ance Company (an assessment association) 
from doing further business and at the 


same time petitioned for an appointment 
of a receiver. 


INS. CO., 431 
STREET, CHI- 
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The papers in the case, among other 
things, state that the assets of the com- 
pany amount to only $15, and that its lia- 
bilities are more than $2,000. 

The company’s statement as filed with 
the Insurance Department of Illinois for 
the year ending December 31, 1920, shows: 


Received from members........ $5,338.48 
Pee GRIRONS 6c ces cdseccscese $1,600.00 
Wate TNE «does ek css eds $5,977.92 
Total disbursements ........... $13,388.57 
AGuaitted GMROWD .oociciccccccass $1,624.63 
Losses and claims unpaid...... $2,050.00. 
Total Mabietes ...ccccccsvecces $2,078. 


Indemnity in force end of year $195,550. 


EQUITY LIFE INSURANCE COMPANY, 
OMAHA, NEB. 
As published in our September issue, 


this company began business during 1921. 
The officers of the company are: Presi- 
dent, A. S. Sorenson; vice-president, Guy 
A. Collard; treasurer, Paul A. Havens; 
secretary, Guy H. Furness. 

The form of valuation used by the com- 
is the 


pany American Experience 344% 
Modified Preliminary Term, 20-Payment 
Life basis. 


In replying to our inquiry as to its plans, 
etc., the company states: 

“The company is formed as a mutual 
old line legal reserve company on the 
American Experience 34% basis, writing 
only one form and amount for the present— 
full preliminary term 20-pay life, $5,000, 
with the intention of converting to an old 
line legal reserve stock company at such 
time as it is able to do so with a fully 
paid-up capital and surplus as shown in 
application.” 


The charter membership aplication 
states: 

ae > —, hereby apply to the Equity 
Life Insurance Company for a scaled life 


insurance policy on the 20-Payment Par- 
ticipating Plan for $5,000 * * * = gaid 
policy to be in force and effect for $1.000 
the first year, $2,000 the second year, $3,000 
the third year, $4,000 the fourth year, and 
$5.000 thereafter * * *,” 

Said application 
reading as follows; 

“ Proxy — The 


also contains a proxy 
undersigned consents to 
the change of the company from a mutual 
to a stock company when the accumulated 
surplus will permit creating a capital 

not less than $150,000 and a paid-in surpl 

of not less than $150,000. The articles of 
incorporation will be changed as provided 
in the insurance laws of the State of 
Nebraska for 1919, which provides that 
each member shall have a full right to 
subscribe at par for his proportionate 
share of the new stock to be issued. I do 
hereupon deliver this power of attorney 
and proxy, and hereby constitute and ap- 
point Arthur S. Sorenson my sole, true and 
lawful attorney and agent for me in my 


name, place and stead, to vote as my 
agent, attorney or proxy, at each and 
every annual or special meeting of the 


said Equity Life Insurance Company, or 
of the policyholders or members thereof, 
for the election of directors or for any 
other election or purpose whatsoever. This 
power of attorney or proxy shall be valid 


6 


ad 
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and effectual, and shall continue in full 
force so long as I shall be a policyholder 
in the company, or until at least thirty 
days after a notice in writing, expressly 
revoking or suspending the same, shall 
have been delivered to the secretary of the 
company.” 

The policy contract clearly stipulates on 
its first page the amount payable during 
the first to fourth year and thereafter. 


Extracts from Policy Contract. 
Dividend Clause, 

“The surplus of the company will be 
composed of savings in mortality, interest 
in excess of the reserve requirements, 
protit from lapses and savings by economy 
of management. This policy shall partici- 
pate in the surplus of the company and 
beginning not later than. the end of the 
third policy year. the company shall an- 
nually ascertain and apportion the amount 
of the divisible surplus to which all such 
policies, as a separate class, are entitled, 
which amount shall be carried as a dis- 
tinct and separate liability in favor of 
such policies. The first distributive share 
of surplus shall be apportioned to this 
policy if in force at the expiration of five 
years from date hereof, from the dividends 
set aside to the policies of this class, and 
the dividend shall be paid in cash. The 
profit or surplus accumulated by reason 
of the savings in mortality due to the fact 
that the amount payable hereunder in case 
of death during the first four years after 
date is less than the ultimate value, shall 
be accumulated to the benefit of all poli- 
cies of this class and paid to the holders 
of the same at the end of five years from 
the date hereof. At each five-year period 
thereafter such dividends as are awarded 
shall be paid, either (1) in cash, or (2) in 
additional paid-up insurance, or (3) they 
may be left with the company to be im- 
proved at interest at the rate of 34% per 
cent. per annum. If the insured does not 
elect any other option the dividend will be 
paid in cash.” 


Mutual Clause. 

“The insured is hereby notified that, by 
virtue of this policy, while the same re- 
mains in force, he is a member of the 
Equity Life Insurance Company, and en- 
titled to vote at its annual meetings, or 
any special meetings of the members. The 
annual meetings wil] be held at the Home 
Office of the company, in the city of 
Omaha, Nebraska, at two o'clock p. m., on 
the third Wednesday of January each 
year, notice thereof being given and ac- 
cepted by the delivery of this policy. and 
any further notice required by any stat- 
ute, or otherwise, is waived. Notice of any 
special meeting of the members will be 
mailed to each member thirty days before 
such meeting.” 

The policy contract and binding receipt 
attached to the application papers give due 
prominence to the fact that the insurance 
is scaled during the first four years. 

The annual premiums for $5,000 of insur- 
ance, on the 20-payment life plan are as 
follows: 


Annual 
Age. Premium. 
Wisco a ccccketochesdsicesereeRawapuens $146.95 
Oe ccckaveves cvcuesee sseweermceneweds 146.95 











Surrender Values. 


Age 35. 20-Pay Life Plan. Amount $5,000. 
End Extended 

of Paid-up Cash or Insurance 
Year. Insurance. Loan Val. Yrs. Mos. 
3 $ 355 $ 140 3 1 
5 960 390 8 7 
10 2,410 1,095 18 0 
15 3,710 1,885 23 2 
20 5,000 2,830 Life 


EQUITABLE LIFE ASSURANCE SOC., 
NEW YORK, 
Examination Completed. 
The regular triennial examination of 
this company has been made by the New 
York Insurance Department. 





The report dated December 7, 1921, was 
subscribed and sworn to by C. T. San- | 
ders, examiner, on December 20th. 

It is a most carefully prepared docu- 
ment and is very voluminous, embracing 
something over 150 pages. It will be com- 
prehensively reviewed by us in our Feb- | 
ruary issue. In the meantime we append | 
the following extracts: | 

| 
| 


Admitted Assets. 
WED. pak hcteaneeensoeeeenaee *$590,795,369.33 
MEE sicuw Gan canicenehieeasieraet $$599,423,919.3 
1920 $627,141,737.24 
* Excluding borrowed money. 
7 Excluding ledger assets taken over by | 
the Russian Soviet Government. | 


Unassigned Funds. | 

(Surplus) | 

RO ae Tie hak Some $12,926,812.58 | 
Gh WON Sentees eae ews ane $17,123,408.26 
SNE fever Care een atenateines $22,328,131.88 

Group Life Insurance | 


Table of Premium Income & Disbursements 
(1912-1920 Cash Basis) | 


Premium Income. Disbursements. 

Firstand Claims Divi- Total 

Renewals (ine. Dis- dends Disburse- 
Te. Prems. ability) Paid. ments. 
1912 $68,121 $19,466 $504 $48,770 | 
1913 214,853 61,829 40,771 149,815 
1914 324,277 131,628 72,889 270,371 
1915 412,011 198,289 80,730 384,749 
1916 693,213 321,824 133,193 586,83 
1917 1,474,053 806,453 239,021 1,318,962 
1918 2,171,315 1,924,565 302,247 2,603,081 
1919 3,576,243 2,288,504 274,758 3,100,400 
1920 4,918,377 3,033,045 614,079 4,477,682 


T’ls $13,852,464 $8,785,603 $1,758,193 $12,940,668 


“On May 19, 1921, the insurance com 
mittee passed the following resolution: 
‘Resolved, that until further notice 
the Society waive interest on premi- 
ums paid during the grace period for 
all premiums falling due on or after 
June 1, 1921.’ 


“ Liquidation of European Business, 
“In September, 1920, the Society started 





to liquidate its European business. Since 
December 31, 1920, the policies in force have 
been reduced as follows: 


Approximate Number 
of Policies in Force 
September 3, 1921. 


Austria 92% 40 
Hungary TA% 179 
Germany 87% 203 
Italy 10% 180 


* Liquidation in Belgium and Turkey has 
just been started. The Society expects to 
liquidate the small volume of business out- 
standing in Egypt, Greece, Tunis and 
Portugal. The Society is also about to 
start a liquidation arrangement for the 
Scandanavian countries. 

“The special deposits required by the 
foreign government, consisting of office 
buildings and government bonds, have not 
been disposed of. 

“No new business is written in any 
foreign country except Great Britian and 
it will cease there this year. 


“ Conclusion. 

“A comparison of the growth of the 
Society shows that during the past three 
years, 1918 to 1920, inclusive, the net gain 
in the amount of insurance in force is 
over $900,000,000, or more than three times 
the net gain during the preceding three 
year period. The present policy of the 
Society in securing insurance is to confine 
its operations strictly to the United 
States.” 


FIDELITY MUTUAL LIFE INS. CO., 
PHILADELPHIA, PA. 


Report of Examination Reviewed. 

The regular triennial examination made 
of this company by the Insurance Depart- 
ment of Pennsylvania, as of December 31, 
1920, has been completed, the report being 
dated December 13, 1921, 

The financial statement as prepared by 
the examiner coincides with the statement 
published on page 198, ‘* Best’s Life Insur- 
ance Reports” (1921). 


Examiners’ Comments. 
Extracts. 

“The company is a mutual one, and op- 
erated solely in the interest of its policy- 
holders: that fact being evidenced by the 
equitable treatment extended to its policy- 
holders. 

“ Real Estate. 

“ The real estate owned by the company 
is carried at a book value of $1,449,879.28, 
and consists of ten parcels, as follows: 


“ Parcel No. 1. 

“Home Office Building.— This property 
is located at Nos. 112-116 North Broad 
street, Philadelphia, Pa., upon which is 
erected a twelve-story brick, stone and 
steel office building. The book value of 
this property is carried at $1,170,575.90. 
The net return on the book value of the 
Home Office building is low, caused prin- 
cipally by low rent charged for office space 
occupied by the company. The balance of 
space not occupied by the company is 
rented to tenants for offices, most of which 

(Continued on next page) 
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FIDELITY MUTUAL — Continued. 

was leased at rates satisfactory at the time, 
but low in comparison to existing rentals, 
and no substantial rent increase from this 
source can readily be made on account of 
long-term leases. It is the intention of the 
management to adjust the rentals of all 
tenants to a more remunerative basis as 
the leases expire, and it would, therefore, 
be reasonable to assume that the com- 
pany’s rental for space occupied should 
be at once adjusted on the same basis. 

“There have been no apprauisements made 
of any of these properties for this exam- 
ination, as it is the opinion of the exam- 
iners that the market values of each of 
them as established by the last appraise- 
ments is as low or lower than a present 
appraisement would indicate, based on the 
fact that values in the particular localities 
have advanced in the last several years. 
The market value was, therefore, allowed. 


* Conclusion. 

“The final results of the examination 
show that the work of the company is done 
in an efficient and economical way; its 
claims paid promptly; its policyholders 
are treated fairly, and the company com- 
plies with the requirements of the law 
and the rulings of the supervising au- 
thorities in both the spirit and the letter. 

“ Messrs, J. H. Young, J. W. Reese, F. W. 
Graves and J. C. Longbotham assisted in 
this examination.” 

The report was signed by chief examiner, 
L. P. Palmer. 


GEORGE WASHINGTON LIFE INS. CO., 


CHARLESTOWN, W. VA. 
New Total and Permanent Disability 
Rider. 


On November 30, 1921, this company an- 
nounced to its agency force that it would 
issue a new Total and Permanent Dis- 
ability Rider to those applying for it, 
available on and after December 1, 1921, 
differing from the preceding form in the 
following particulars: 

(a) That benefit of the Income payments 
shall start on the first day of the 
calendar month following receipt of 
due proof of such total and perman- 
ent disability, instead of thirteen 
months thereafter heretofore. 
That the of the of both 
hands or both feet or of one hand 
and one foot shall constitute Total 
and Permanent Disability instead of 
requirement that severence shall have 
taken place at or above the wrist or 
ankle as heretofore. 

The premium rates are 
as heretofore. 


as 
(b 


_— 


loss use 


to be the same 


GREAT NORTHERN LIFE INS. CO., 
WAUSAU, WIS. 
Capital Steck Changes Hands. 

H. G. Royer and C. O. Pauley, president 
and secretary-treasurer, respectively, of the 
Central Business Men’s Association, of Chi- 
cago, acting for themselves as individuals 
and their associates, have made an: arrange- 
ment to purchase all or 51% of the capital 
stock of the Great Northern Life Insurance 
Company, such transaction to be completed 
not Jater than February 15, 1922, 

















It is expected the administrative offices 
of the company will be established in Chi- 
cago by March 1 next. 

The Great Northern Life will be main- 
tained as a Wisconsin corporation, and con- 
tinue to operate as an old line legal reserve 
life insurance company. Eventually, it 
will absorb the health and accident busi- 
ness of the Central Business Men’s Asso- 
ciation. 

The consolidated company which will 
have a capital of $200,000 will be a legal 
reserve stock company. 

It is the intention of the new manage- 
ment of the Great Northern Life to broaden 
the business by entering at once into sev- 
eral states in which the company does not 
operate. 


Arrangements for merging the business 
and agency forces of the two companies 
are progressing as rapidly as_ possible. 


John A. Sullivan, as director and first vice- 
president, will continue to be in charge of 
the life business of the Great Northern, 
which company has recently revised its 
policy forms. 

John W. Brooks, of Chicago, acted as in- 
termediary in the deal and Lee J. Wolfe, 
consulting actuary, of New York, repre- 
sented the Pauley interests. 


GUARANTY LIFE INSURANCE CO., 
DAVENPORT, IOWA. 
Report of Examination Reviewed. 

This company was examined by the In- 
surance Departments of lowa and Nebraska 
as of August 31, 1921, the report being 
dated November 14th. 

The financial statement prepared by 
the examiners gives the income and dis- 
bursements for the first ten months of 1921 
and the assets and liabilities as of August 
31. 

The principal features of this statement 
are: 


as 


Premsiwin. INCOME ..cccccccseccces $478,728 
ENS TID. 6 56-0019 danabvienninn $553,929 
Net amount paid for losses and 


matured endowments 
Total disbursements $277,058 
PEON CODUE ccccceeticccansar $1,671,704 
ee $1,492,931 


$58,732 


CNG, & o. nctue's roan cbureekeeneee $100,000 
NDS ohigr thd ane sa asaaee see Gemiare $50,055 
Insurance in force................$20,956,658 


Extracts from Examiners’ Comments. 

“This examination is being made at the 
special request of the company, as it is 
their intention to enter additional states in 
the near future, and the Insurance Depart- 
ments of some of these states require an 
examination in which at least two Insur- 
ance Departments participate. 


“Stock Dividends. 

“The first stock dividend paid by the 
company after capitalization was made in 
1911, and a 6% stock dividend was de- 
elared and paid for that year. For the 
years 1911 to 1918, inclusive, 7% stock divi- 
dends were declared and paid. No divi- 
dends were declared for the years 1919, 1920 
and 1921. 

“Cost of Insurance. 

“All agents’ contracts for the production 

of new business have been inspected, and 

















in no case did your examiners find that 
real excessive commissions were being paid. 
The average contract for the production of 
new business is less than 75%, with an 
additional bonus for production in the last 
three months of the year. Commissions 
paid on renewal premiums are low, as the 
average paid is only 5%. On inspection it 
is found that renewal commissions are 
being paid on only about one-half of the 
outstanding business. While the agents’ 
contracts are liberal in their terms, they 
are not excessive, and the company has 
limited the first year’s cost to the first 
year’s loading. 


“Policy Forms. 

“Upon examination of all policy forms 
being issued by the company, it is found 
that all forms have been filed and ap- 
proved by the lowa Insurance Department. 
The contracts being issued by the company 
are liberal in their terms and values, All 
policies being issued at the present time, 
with possibly two exceptions, are on the 
American Experience Table of Mortality 
and 314% interest (Illinois Standard). The 
two exceptions are in the Optional Endow- 
ment and Guaranteed Premium Reduction 
contracts, which are full preliminary term. 

“All contracts being issued at the present 
time or since the capitalization of the orig- 
inal Mutual Company are non-participating, 
except that all policies become participat- 
ing after they become paid up. This is a 
very liberal feature and especially com- 
mendable. 

“As stated elsewhere in this report, dur- 
ing the influenza epidemic prevalent in 1918 
and 1919 it was found nécessary to rehabili- 
tate the surplus fund of the company. At 
that time five directors contributed $4,000 
each without liability on the company for 
the repayment of this amount until such 
time as the surplus fund of the company 
reached $25,000, which amount was to be 
at all times maintained, and that any 
umounts paid back to the contributors to 
this fund would be taken from any surplus 
earnings in excess of $25,000. On July 26, 
1921, the surplus account of the company 
was in such condition that the directors, 
after securing the consent of the Commis- 
sioner of Insurance of Iowa, authorized the 
secretary and general manager of the com- 
pany to make payment in full of this con- 
tribution. The original agreement, which 
was signed by the five contributors of the 
surplus fund, whereby they disclaimed any 
liability on the part of the Guaranty Life 
Insurance Company for the payment of 
this fund, specified that on repayment of 
this amount reasonable interest should also 
be paid. On the repayment of this con- 
tribution to the original contributors no 
interest payment was made. Your exam- 
iners have secured from the original con- 
tributors a release on the part of the 
Guaranty Life Insurance Company for the 
payment of any interest due or accrued on 
account of the $20,000 contribution. A copy 
of this agreement follows herewith: 


“* November 8, 1921. 
“* We, the undersigned, donors of the 
$20,000 that was made to the Guaranty 
Life Insurance Company on the 31st day 
of December, 1918, hereby waive any in- 
terest or consideration coming to us 
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from such donation, we having been fully 
repaid the principal and are satisfied 
with such adjustment. 

“*This agreement is to serve notice on 
the Guaranty Life and all interested par- 
ties that all amounts due now or any time 
in the future are disposed of, and that 
there is no further consideration due the 
signers here below for our act in donat- 
ing the $20,000 on December 31, 1918. 

“* (Signed) L. J. Dougherty, A. E. 

Carroll, Wm. J. Allen, Rudolph 
Rohlfs and Aug. E. Steffens.’ 


“*Pursuant to showing made by the 
Guaranty Life Insurance Company of 
Davenport, lowa, by their financial state- 
ment as at 30 July, 1921, permission is 
hereby given for the said Guaranty Life 
Insurance Company to repay from the 
surplus of the said company the sum of 
$20,000 which was heretofore contributed 
without liability by certain directors of 
the aforesaid company, such contribution 
having been made on 17 January, 1919, 
and at that time approved by the Hon. 
J. F. Taake, then Commissioner of Insur- 
ance of the State of lowa. 

“* Signed, 
“* A. C. Savage, 
“*Commissioner of Insurance.’ 


“ Death Claims. 

“The papers on all claims occurring dur- 
ing the period covered by this examination 
have been examined, and your examiners 
find that all claims have been paid 
promphly, check in settlement being for- 
warded immediately upon receipt of the 
completed proofs of death. There were no 
death claims being resisted by the com- 
pany. 

“All mortgage loans owned by the com- 
pany are first liens on real estate located 
in eight different states. The following 
schedule shows the number of loans, the 
amounts and average interest rate on the 
company’s mortgages by states: 





Amount’ Interest Av. Int. 

State. Loaned. Received. Rate, 

Oe, re $928,150 $55,328.50 5.961 

© So. Dakota... 122,700 7,253.75 5.911 

No. Dakota... 138,200 1,104.00 6.065 | 

Illinois. . 28,900 1,448.00 6.058 

Nebraska. . .. 60,000 3,520.00 5.866 
Wisconsin, ... 4,000 240.00 6 
Minnesota, ... 5.000 300.00 6 
ae eras 6,500 390.00 6 

Total... ... $1,168,450 $69,584.25 5.955 


“At the date of this examination the in- 
terest on thirteen loans was found to be 
overdue in the total sum of $4,991.87. 
However, the interest on eight of these 
loans was extended by the company and 
fell due during the month of November. 
At the date of the writing of this report 
the interest on several of these loans had 
been paid in accordance with the extension 
agreement entered into between the com- 
pany and the mortgagor. The amount 
loaned in each case does not exceed 50% 
of the appraised value of the real estate. 
From a careful inspection of all loans 
your examiners feel that the company has 
been especially careful in the selection of 
this class of security. 





“Annual and Deferred Dividends. 

“The annual and deferred dividend con- 
tracts of the company have received con- 
siderable attention in the course of this 
examination. At the present time there is 
approximately only $800,000 of this busi- 
ness on the company’s books. The com- 
pany has never had a physical separation 
of the non-participating and participating 
business, but has always paid a liberal 
dividend, which has compared favorably 
with the dividends paid by other partici- 
pating companies. After our extended in- 
vestigation, it appears that the company 
has been paying dividends to policyholders 
in excess of the loading, which should be 
considered eminently fair. Your examin- 
ers feel that, in view of the small volume 
of business remaining on the books of the 
company, and in view of the liberal divi- 
dends paid in the past, it would be un- 
necessary to require the company to go 
into an extended calculation of the divi- 
dends that should properly be paid. Our 
investigation has convinced us that the 
company has been more than fair in the 
payment of these dividends. In all exam- 
inations made by the Iowa Department of 
Insurance prior to this examination the 
various actuaries and examiners engaged 
in the actual work have commented favor- 
ably upon the company’s methods. 

“On the five-year deferred dividends, in- 
vestigation discloses that better than a 12% 
dividend has been declared. The annual 
dividend yet to be paid to the end of the 
year is set up as a liability, and was taken 
from the dividend record, and covers those 
dividends actually to be paid before De- 
cember 31, 1921. The deferred dividend lia- 
bility set up of $1,250 is an estimate of the 
liability that should be set up on the de- 
ferred dividend business. This amount was 
reached by agreement between the company 
and the Iowa Department of Insurance. 
Careful investigation and consideration of 
this item has convinced your examiners 
that the amount set up is adequate. 

“Tt is of interest to note that the com- 
pany has never passed a dividend even dur- 
ing the influenza epidemic and the World 
War, although the company paid all war 
claims in full without the requirements of 
a military permit. 


“General Comments. 

“There has been a very substantial in- 
crease made in the surplus of the company 
and the insurance account since the date of 
the last examination. The financial state- 
ment given elsewhere in this report gives 
the surplus of the company October 31, 
1921, as $50,054.74, as against a surplus 
figure in the last report, which was made 
as of June 30, 1920, of $11,651.85. In addi- 
tion to this gain in surplus the $20,000 con- 
tribution to surplus was repaid in July of 
1921. The substantial increase in the sur- 
plus and insurance accounts are largely 
due to the untiring efforts and financial 
ability of the company’s secretary and 
general manager, Mr. Lee J. Dougherty. 
By reference to the schedule giving the in- 
surance account for the past five years, it 
is interesting to note the good increase of 
the insurance in force, year by year. The 
officers and directors of the company are 
all men of sufficient insurance and financial 











experience to warrant the confidence of the 
insuring public.” 

The report was signed by L. O. Shudde, 
actuary, Iowa Department of Insurance; 
M. J. Garey, examiner, Nebraska Depart- 
ment of Insurance, and Ray C. Stiles, ex- 
aminer in charge, of Iowa. 

The actual work of the examination was 
participated in by M. J. Garey, examiner, 
Nebraska Insurance Department; L. 0O. 
Shudde, actuary, Iowa Department of In- 
surance, and E. R. Holmes, Ray C. Stiles 
and A. E. Sorenson, examiner, Iowa De- 
partment of Insurance. 


LIFE INSURANCE COMPANY OF VA. 
RICHMOND, VA. 
Increases Its Capital. 

The stockholders of this company. at a 
special meeting held November 23, 1921, an- 
thorized the board of directors to declare a 
stock dividend equal to 25% of the present 
outstanding stock of the company, thereby 
increasing the total capital stock from 
$1,200,000 to $1,500,000. The resolution of 
the stockholders authorized the stock to 
be issued on December 1, 1921, and dis- 
tributed pro rata to the stockholders of 
record on the books of the company at the 
close of business November 19, 1921. 


LINCOLN NATIONAL LIFE INS. CO., 


FORT WAYNE, IND. 
Vice-President Hall Discusses Bank Plan. 
So far as I know the Lincoln National 
Life was the first company to experiment 
with this plan. We have been working 
with it for almost two and a half years. 
I am sure, that a plan acceptable to all 


interests will be developed and generally 
adopted. I am in entire accord with the 
general idea behind the objection of the 


Cleveland underwriters, although I cannot 
agree with all their opinions. 

The first objection voiced by the Cleve- 
land Life Underwriters’ Association is that 
“Service to policyholders would be _ infe- 
rior to that now furnished by life insur- 
ance representatives, creating unfriendli- 
ness toward both insurance and banks.” 
I am heartily in accord with this view if 
any form of permanent insurance is used. 

The second objection. “The cost of col- 
lection service would be excessive,” is 
wrong. There is no cost of collection 
insured savings accounts because the 
positor brings his monthly deposit to the 
bank. ac- 
counts have an advantage even over regu- 
lar business. 

The third objection is, “ Would disturb 
the present harmony between insurance 
companies and banks and produce unfav- 
orable results to both.” I agree again 
with this view provided any form of per- 
manent insurance is used. 

The fourth objection is, ‘‘ Would not be 
salutary to high-grade life underwriters; 
would destroy much of the good contrib- 
uted by colleges, sales congresses and gen- 
eral agents to attract capable men.” I can- 
not agree with this view. With the use of 
any permanent form of insurance the plan 

(Continued on next page) 


on 
de- 


In this respect insured savings 
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LINCOLN NATIONAL — Continued. 


is an insurance plan and must be sold as 
insurance by insurance men. Even s0, 
however, special men would be developed 


to sell this class of insurance exactly as 


special men have been developed to sell 
industrial insurance. I have never heard 
the statement made that industrial agents 


destroyed 
by 


“much 
colleges, 


of the good contributed 
ete.” 

The fifth objection is, “ Would tend to a 
return to old pernicious practices long 
since corrected and lived down by the un- 
tiring efforts of loyal, far-sighted men.” I 


must admit that I am unable to determine 
just what is referred to here. 

The sixth objection is, ‘‘Company offi- 
cials cannot afford to disrupt and tear 


down agency loyalty and organization for 
whatever volume of business may be ob- 
tained from this source.” No company of 
fiical espousing this plan has the least ides 
ef doing such a thing. I am frank to ad- 
mit, that I believe companies, 
using any form of permanent insurance in 
connection with 
real danger of 
mony. 

All 
by us 


however, 


savings accounts are 


disrupting 


in 


seriously har- 


of these 
for months 
insurance in 
accounts. 


And 


various plans 


before 


were studied 
consented to 


with savings 


we 


issue connection 


now may I tell you of the insured 
savings plan as it is used in connection 
with monthly decreasing term insurance 
furnished by us First the reasons and 
the need for it. * 

Bankers have for years tried to educate 
the masses to save money. The funda- 
mental reasons for a mediocre success are 
that bankers reversed the usual comimer- 
cial procedure. Instead of. selling savings 
accounts they bought savings accounts 
for 5 or 4 per cent. interest and often for 
a fountain pen, a miniature bank or some 


other premium thrown in. Their advertis- 
ing appeal was to build character and suc 
Not appeals to the 
masses in with the more at- 
tractive appeals of merchants to use their 
money to buy 

joys, 


cess, very tangible 


competition 
present luxuries, 
And 
have 
than 


appear- 
so ordi 
suffered 

5O per 


ances, comforts, ete. 


hairy bank savings 


of 
annum, 


accounts 


a lapse rate often more 


cent 
The 

how 

to 


per 


problem confronting the banker is 
more savings accounts and how 
make them stick grow. I shall not 
take your space to recite the many appeals 
the insured accounts to the 
bankers. It is necessary, to de 


velop the fact that it puts him in position 


to get 
and 
savings made 
however, 


to sell as every other merchant sells. It 
enables him to open up a merchandising 
department in his bank. It enables him to 
sell his customer on the idea of saving 
money on an attractive schedule or plan 
that can be carried through. Instead of 
handing a depositer a prize in the shape 
of a fountain pen or other premium, he 


tells him if he fails to make his deposits 
regularly he will have to “get out” and 
he can’t take all of his deposits with him 
either. It is this apparent forfeiture that 


influences the depositor to carry out his 
obligation to save regularly. The thing 
that sells the account is the insurance 


feature through which the buyer knows 


BES 
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that if he should die before completing his 
deposits, the amount he is striving to save 
will be in the bank for his beneficiary. 

Here are some of the things we have 
«ome to believe: 

1. The controlling motive of the insur- 
ance company must be the desire to pro- 
mote savings for the good that will result 
to our country and to all business. 

2. The plan to succeed must be the plan 
of greatest service to the banker and to the 


man who needs a compelling motive to 
save. If this is true the plan must be a 
savings plan and not an insurance plan 
because the banker is the control. The 
banker has his own interests to serve. 
Unless the plan serves the banker satis- 
factorily and permanently, pleasant rela- 


tions with the insurance interests will not 
follow and permanent good will not result. 

The monthly decreasing term insurance 
is the only proper form to use with in- 
sured savings accounts because it is the 
only that gives to both the banker 
saver neither more nor less than 
exactly what they both The only 
of life insurance in the plan is to 
guarantee both the banker and depos- 
itor that if the latter dies before complet 
ing 120 months’ deposits, 
will 


form 
and the 
need. 
need 


his beneficiaries 
receive the amount he set out to save. 
This is the only of insurance in the 
plan and it is the only function that insur- 
ance should attempt to perform in connec 
tion with it. 


need 


The use of monthly decreasing term in 
surance, Which provides for only the dif 
ference between the amount to the monthly 
credit 
has 


of the depositor and the amount 
contracted with the banker to save, 
leaves the depositor with but one interest 
- his account. The moment any 
form of insurance is introduced 


he 


savings 


permanent 


into the plan the saver has a divided in- 
terest. His savings account is one thing 
and his life insurance an entirely differ- 
ent thing. This will result disastrously 
to the bank. The use of whole life insur- 
ance with the plan is unfair to the bank 


because the bank has merely been used to 


ereate a competitor whose future interest 
will be opposed to his. The use of whole 
life insurance with the plan requires the 
sales service of life insurance men. Nat- 


urally it puts into the possession of these 
men full knowledge of the affairs of the 
bank's depositors. Who is hopeful enough 
to believe that this knowledge will be used 
by the insurance salesman to the advantage 
of the bank at all times when it is plainly 
evident that the financial interests of the 
two are exactly opposed? The larger the 
grows, the stronger be- 
comes the opposing interest. I think the 
underwriters are entirely correct in their 
belief that the service to policyholders will 
be inferior to that now furnished by them 
and will create great unfriendliness be- 
tween the banks and the insurance inter- 
ests if any form of permanent insurance is 
used. 


savings 


account 


Monthly decreasing term insurance is the 
best form for use with the insured savings 
account because a special policy that is 
used for no other purpose is used with this 
account. With the premium loaded for 
extra mortality, a very much more liberal 
selection of risks can be made than under 








any permanent form of standard policy. 
The amount of risk decreases each month 
and entirely disappears in ten years. 
Risks can be taken safely that could not 
be considered under a standard whole life 
policy. Under the whol: life policy a 
stricter selection must be observed because 
no extra mortality loading is provided, and 
also becau’se that with this essentially ten- 
year contract it is certain that a very large 
number of the healthy risks having accom- 
plished the chief thing they set out to do, 
viz., to accumulate a certain amount of 
money in ten years, will lapse their insur- 
ance at the end of ten years. A great 
number of risks who can no longer secure 
insurance will continue, thus bringing in a 
very heavy mortality after the tenth year. 


To best serve the banker it is necessary 
that very few risks be rejected, because 
those rejected naturally do not become 


good friends of either the bank or of life 
insurance. 

We have never believed that insurance 
could be furnished with savings accounts 
through the regular agency channels; first, 
because to avoid conflicting interests the 
account must be a savings account 
throughout its Life insurance 
men only afford to sell these 
savings accounts, but our own experience 
proves to us that they cannot sell them 
in volume. The reason for it is that they 
must perforce talk life insurance and make 
it the leading sales talk, whereas life in- 
surance should be merely the clinching ar- 
gument to close the of a 
coun. 


existence. 


not cannot 


sale savings ac- 

I think the life underwriters are entirely 
correct in’ their that the plan 
will bring disorganization in agency ranks 
and great dissatisfaction to all connected 
with it if a permanent form of insurance 
is used. Therefore, our agents who sell 
permanent forms of insurance are not per- 
mitted to sell savings accounts, and agents 
who sell savings are not 
mitted sell forms of 
ance. 


contention 


accounts 
permanent 


per- 
to insur- 
When the sale of any permanent form of 
insurance is placed in the hands, of the 
banker, he at once becomes the competitor 
of the life insurance salesman, and not 
his ally. Sankers using the insured sav- 
ings plan with which we are connected are 
not permitted to sell permanent forms of 
insurance for us. When prospects for per- 
manent insurance come to the attention of 
the banker, he calls in 
and considerable 
this channel, 


There is a great need to be filled, a great 


service to be rendered by life insurance 
companies, in helping the people of this 


country to save money, and our experience 
clearly demonstrates that the insured sav- 
ings account for which we furnish insur- 
ance solves the problem that the banker 
has so long been trying to solve. 

The plan as we use it is not in any wise 
criticized by the resolutions of the life un- 
derwriters, 

You will perhaps be interested in some 
statistics on this department of our busi- 
ness. Our data shows that 80 per cent. of 
these people have never been served by a 
life insurance agent, or at least at the 
time of our dealing with them, over 80 per 


in our regular agent, 
business comes through 
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cent. did not carry a dollar of life insur- 
ance. Twelve per cent. of these people 
carry $1,000 of insurance; 8 per cent. over 
$1,000, and 4/10 of 1 per cent. carry $5,000 
or more. Our records further show that 
more than 50 per cent. have never had a 
savings account. It is reasonable to sup- 
pose if 80 per cent. of the buyers of these 
savings accounts do not carry other insur- 
ance and 50 per cent. of them have never 
before saved money, that if this mass of 
people can be educated to become regular 
Savers interested in life insurance, great 
good will be accomplished. The immense 
accumulated savings of these people in 
years to come will be used to finance busi- 
ness that in turn will finance the under- 
writers of permanent insurance. 

The Lincoln Life is furnishing insurance 
for savings accounts because it believes 
that through this medium thousands will 
be taught to save definite amounts of 
money within a _ definite time. What 
greater service could be rendered to the 
business of our country and to life in- 
surance? The. masses need something 
more than propaganda on savings. They 
need a tangible, workable program which 
they can and will carry out, and the in- 
sured savings account as we know it serves 
this purpose. 

Let me say again that I am quite firmly 
convinced that no plan of insured savings 
account will succeed where the insurance 
feature of the contract is in the fore. De- 
structive conflicts of all kinds will develop 
between life insurance companies, their 
agents and the banks, and permanent suc- 
cess cannot be attained. 

I am just as firmly convinced that perma- 
nent satisfaction to all parties and great 
success can be had with the plan where the 
insurance feature is but incidental and 
where the regular agency staff has nothing 
whatever to do with the placing of the 
accounts. 

We insured savings accounts the 
greatest opportunity that has been offered 
in recent years to life insurance companies 
to perform a much needed service that no 
one else can perform, an opportunity to 
aid in the education of the masses to save 
money — not with which to buy life in- 
surance, but for the permanent good of 
all business, life insurance included. In 
our short experience we are already pro- 
tecting thousands of people who haven’t 
another dollar of life insurance, and are 
co-operating with bankers to. aid these 
thousands to save money who have never 
before had a savings account. Isn’t this a 
worth-while service to the future of life 
insurance? 


see in 


MASSACHUSETTS SAVINGS BANK LIFE 
INSURANCE, 
Year Ending October 31, 1921. 

The statements for the savings and in- 
surance banks (Massachusetts), for the 
year ending October 31, 1921, have been 
filed. 

A summary of the totals of the four 


banks, namely, Whitman, Peoples, Berk- 
shire, and City, follows: 

Income. 
PONE (icici cnnucaes seeeees+s $463,791.75 
PN vc cwnetcvcesecunsoubeuss 94,590.59 








WINN a kkis cRiseciecieces 6,885.00 
All other income ............ ° 467.16 
WOE o.casivnesiekinsetsncetes $565,734.50 
Disbursements. 
Death claims and endowments. $57,712.00 
RII a sca ccciaceiernce a baie oe 4-9 8800 2,736.14 
Surrender values ...........00. 31,103.78 
NI since sui eSocasos tem erone 64-01 121,082.80 
Salaries, medical fees.......... 20,768.00 
General insurance guar. fund.. 12,064.43 
_Unification of mortality........ 6,885.00 
Interest on special funds...... 1,878.29 
Special insurance guar. fund, 
cancellation of certificates. . 20,000.00 
Other disbursements .......... 18,934.47 
WOON | Nak iwaew sarees netes's $293,164.91 
Assets 
Real estate loans .............. $640,781.93 
Loans secured by bonds, ete... 464,138.50 
Loans to policyholders......... 108,736.01 
Book value of bonds........... 537,537.63 
ee Te haw cdeecachecccsn 7,981.43 
Deposits in trust companies... 37,596.04 
Interest due and accrued..... 21,671.25 
Net uncoll. and deferred prems. 72,984.96 
GEE DHUUEE. oiks cv css evsecccccs 8,364.50 
Gross assetS ...........00. $1,899,790.25 
Assets not admitted............ 13,984.26 
Admitted assets ............... $1,885,807.99 
Liabilities. : 
Legal TeCBOFVE ...cccccccccccces $1,567 ,496.00 
Death claims unpaid........... 4,950.00 
Prems. paid in advance, un- 
earned interest .............. 7,904.14 
Unification of mortality........ 6,120.00 
BTROUWEE. icc saderecvswessereeeve 9,562.00 
Special ins. guar. fund........ 15,000.00 
II Sav aica teltatecescveiente 99,876.00 
WOZZ GIVIGORES: 6ooccscecccvscons 165,389.91 
Other liabilities ............... 4,509.94 
TE nisvarcwsdenws ease yees $1,885,807.99 


Dividends payable in 1922 on a straight 
life policy issued at age 35, range from 
$5.95 the first year (premium $23.90) to 
$11.10 the thirteenth year. 





MERCHANTS LIFE & CASUALTY CO., 
MINNEAPOLIS, MINN. 

Amends Charter and Increases Capital. 

This company has amended its articles 
of incorporation in order that it may also 
write casualty and life insurance. 

It has also been voted to increase its 
capital stock from $100.000 to $300,000. 


METROPOLITAN LIFE INSURANCE CO., 
NEW YORK. 
Mortgage Loans. 

This company, on December 16, 1921, au- 
thorized mortgage loans amounting to 
$15,765,808 of which $3,275,000 were farm 
loans and $12,490,808 were housing and 
business loans. One hundred and sixty 
loans for a total of $917,250 were made on 
dwellings in New York City to provide 
residences for 259 families, and nine loans 








for $1,635,000 on apartments in New York 
City to accommodate 495 families. These 
loans were widely scattered, some being 
made in each of the five boroughs of 
Greater New York. Outside of New York 
460 loans were made on one-family houses 
for a tota] of $1,556,000 and on 46 apart- 
ments to accommodate 292 families for a 
total of $592,550. These housing loans out- 
side of New York were scattered in New 
Hampshire, Massachusetts, Pennsylvania, 
Virginia, South Carolina, North Carolina, 
Alabama, Tennessee, Georgia, Florida, Il- 
linois, Indiana, Wisconsin, Ohio, lowa, Mis- 
souri,’ Kansas, Nebraska, Oklahoma, Mon- 
tana, California, Minnesota and New York 
— 7d cities in 23 states. About a quarter 
of a million dollars was loaned for houses 
in and around Chicago. One loan was 
made on a hotel in a distant city for about 
$4,000,000. In the total_are included seven 
loans on business buildings for $3,740,000. 
Farm loans were in the states of Alabama, 


Arkansas, Colorado, Georgia, Iowa, Indi- 
ana, Illinois, Kansas, Kentucky, Missis- 


sippi, Minnesota, Missouri, Nebraska, North 
Carolina, Oklahoma, South Carolina, South 
Dakota, Tennessee. 

The board at a meeting held Wednesday, 
December 21, declared dividends payable 
to industrial policyholders during year 
1922 amounting to something over $9,000,000. 


MICHIGAN LIFE AND ANNUITY CO., 
PETOSKEY, MICH. 
In Process of Organization. 

This company (which is to do a sub- 
standard business) has filed with the In- 
surance Department of Michigan approved 
“Articles of Association.” 

Its capital stock is now being 
a basis of 2 for 1, and it purposes to 
begin business with a capital of $500,000 
and approximately $500,000 surplus. 


sold on 


MISSOURI STATE LIFE INS. CO., 
ST. LOUIS, MO. 
Announces Training School. 

This company’s November bulletin con- 
tains the following: 

“Another forward step in our expansion 
program is the organization of a practical 
training school for the development of 
successful salesmen into high-grade leaders 
in organization work. 

“This training school is being 
oped into a permanent department. 
uates of the school will eventually them- 
selves become instructors and leaders in 
organization work, in the meantime, serv- 
ing as assistants to branch managers and 
in other capacities. 


devel- 
Grad- 


“The school is being conducted along 
most practical lines, one feature being 
constant application of principles. The 
success of the plan has already been 
demonstrated in that the first group of 
men to take the training are now in the 
field doing excellent work. 

“The men above have received special 


training in life, accident and health and 

group insurance. For weeks they have 

been attending daily lectures by experts, 
(Continued on next page) 
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MISSOURI STATE — Continued. 

and, after receiving the basic principles 
of successful underwriting, spend a part 
of each day in the field applying their 
knowledge. After experience in the field, 
each man’s weak points are detected and 
practice given him to overcome them, 
practically assuring his final success as an 
agent. 

“The group shown above are members 
of the second class of the first division to 
receive technical training in life, accident 
and group. In selecting men for the im- 
portant work of leadership the company 
is seeking only those who have proved 
their mettle. While the above men are all 
college trained, the big quality is demon- 
strated ability and the fighting spirit.” 

As we understand it, it is the company’s 
idea to make this school as practical as 
possible, 

After completing the course of instruc- 
tion at the Home Office the student is ex- 
pected to demonstrate to the company that 
he is capable of selling its various forms 
of insurance, namely, life, accident, health 
and group. 

In referring to the school the “ Chicago 
Evening Post” of December 5 
other things, stated: 

“The training school is being developed 
into a permanent department. Graduates 
of the school eventually will themselves 
become instructors and leaders in organi- 
work in the meantime, serving as 
assistants to branch managers and in other 
capacities. The school is being conducted 
along most practical lines, one feature be- 
ing constant application of principles. 
The success of the plan has already been 
demonstrated in that the first 
men to take the training are 
field doing excellent work. 

“The men have received special training 
in life, accident and health, and group in- 
surance, For weeks they have been at- 
tending daily lectures by experts, and 
after receiving the basic principles of suc- 
cessful underwriting, spend a part of each 
day in the field applying their knowledge. 


, 1921, among 


zation 


class of 
now in the 


After experience in the field, each man’s 
weak points are detected and _ practice 
given him to overcome them, practically 


assuring his final success as an agent.” 





MOUNTAIN STATES LIFE 
DENVER, COLO. 
Starts Legal Proceedings. 

The Denver press, editions of December 
24 and 25, publish certain court actions 
instituted by this company against a num- 
ber of Life Insurance Companies and 
dividuals. The full list of 


INS. CO., 


in- 
defendants as 


published by the Rocky Mountain News 
are: ; 

“The Union Central Life Insurance 
Company, the Pacific Mutual Life Insur- 


ance Company of California, 
City Life Insurance Company, the Aetna 
Life Insurance Company, the Travelers 
Insurance Company, the Home Life Insur- 
ance Company, the Guardian Life Insur- 
ance Company of America, the Northwest- 
ern Mutual Life Insurance Company, Earl 
Wilson, M. G. Hodnette, O. C. Watson, J. 
F. Allen, J. S. Fabling, J. Stanley Edwards, 
Jesse M. Wheelock, J. J. Tyndall, Norman 
Dempsey, A. E. Liverman and L. E. Hill.” 


the Kansas 
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PAN AMERICAN LIFE INSURANCE CO., 
NEW ORLEANS, LA. 

This company expects to establish a 
health and accident department in Febru- 
ary or March, 1922, at which time it will 
also enter the sub-standard field. 


PROVIDENT LIFE AND TRUST CO., 
PHILADELPHIA, PA. 


Progress of Mutualization Plan. 

This company’s plan of mutualization 
which was published by us in our Decem- 
ber issue (see pages 123 to 125) was ap- 
proved by the stockholders at a special 
meeting held on December 21, 1921. 

The proposition has now been submitted 
to the policyholders and a special meeting, 
for the purpose of voting For or Against, 
has been called for January 18, 1922, 

In announcing the plan to policyholders 
President Wing, among other’ things, 
stated: 

“ [This law requires that a plan for such 
action shall be adopted by the Directors of 
the Company, and approved by the Insur- 
ance Commissioner of the Commonwealth 
of Pennsylvania, by the holders of a ma- 
jority of the whole number of shares of 
the capital stock, and by a majority of the 
policyholders voting at a special meeting 
called for this purpose. Such a plan, a 
copy of which is printed following this 
letter, was unanimously adopted by the 
Directors at their regular meeting on No- 
vember 14, 1921, and has received the 
approval of the Insurance Commissioner 
and of the holders of a majority of the 
whole number of shares of the capital 
stock. It is now submitted to the policy- 
holders for their approval in accordance 
with the provisions of said law.]”’ 

This notice to policyholders included a 
complete copy of the plan with which was 
forwarded a call for the “ special meeting ”’ 
and a proxy blank reading as follows: 


“ Proxy. 

“Know All Men by these Presents, That 
I do make, constitute and appoint Asa S. 
Wing, Joseph B. Townsend, Jr., and Levi 
L. Rue, or any of them, my true and law- 
ful proxies or proxy, for me and in my 
name to attend a special meeting of the 
policyholders of The Provident Life and 
Trust Company of Philadelphia, to be held 
at the office of the Company, N. W. corner 
of Fourth and Chestnut Streets, in the 
City of Philadelphia, State of Pennsyl- 
vania, on the Eighteenth day of January, 
1922, at 12 o'clock noon, and then and 
there, or at any adjournment or adjourn- 
ments of said meeting, on my behalf to 
vote for the approval of a certain plan for 
the acquisition by The Provident Life and 
Trust Company of Philadelphia of its capi- 
tal stock for the benefit of its policyholders 
and the conversion of said Company into a 
mutual life insurance company under the 
provisions of the Act of Assembly of the 
Commonwealth of Pennsyivania, No. 103, 
approved April 20, 1921. 

“And also to vote upon any other bustf- 
ness that may properly come before said 
policyholders’ meeting, or any adjournment 
or adjournments thereof, with the same 
force and effect as I could do if personally 








| 4 


present, with power of substitution; 
hereby ratifying and confirming whatso- 
ever my said proxies or proxy, or their or 
his substitutes or substitute may lawfully 
do by virtue hereof.’ 





SECURITY MUTUAL LIFE INS. 
BINGHAMTON, N. Y. 
Endowment Annuity Contract. 
This company recently issued a new form 
of policy designated “Endowment Annu- 
ity Maturing at Age 65.” 


co., 


The premiums (1) to cease at age 65, m | 


(2) payable for twenty years only. 
The contract provides for four sets of 
rates, as follows: , 
(1) Without special benefits. 
(2) With double indemnity. 
(3) With disability, premium waiver 
and annuity. 
(4) With double indemnity and dis- 
ability, premium waiver and an- 
nuity. 


Illustration of Annual Premiums per $1,000 
Premiums payable to age 65. 


Age (1) (2) (3) (4) 
15 $20.03 $21.28 $21.09 $22.34 
20 22.90 24.15 24.15 25.40 
25 26.67 27.92 28.14 29.39 
35 38.76 40.01 40.85 42.10 
5 64.32 65.62 67.60 68.90 
Premiums limited to twenty years. 
15 $29.13 $31.03 $30.65 $32.55 
20 32.29 34.15 33.98 35.84 
25 36.18 37.98 38.04 39.84 
30 47.04 48.69 49.27 50.92 
40 54.73 56.23 57.22 58.72 
Surrender Values. 
Continuous Payment. Age 35. 
End of Extension 
Year. L.V. cr. Pu. Ye Bey PE 
3 58 61 131 7 82 aaa 
5 108 114 230 13 11 
10 253 268 478 20 126 
15 428 454 709 15 558 
20 637 675 917 10 887 
25 898 952 1119 5 1141 
30 8 =61226 1300 Policy Payable .. 


In describing the above as well as set- 
tlements at maturity the company states: 

“Amount of Insurance — The amount of 
insurance payable in any policy year is 
the Face Amount of the policy or, the Cash 
Surrender Value whichever is greater, * * * 
If death occurs in the last year of the' 
policy and the policy is then in force, the 
amount payable will be $1,300 for each 
$1,000 face amount. For example, at age 
of issue 35, the Cash Value or Insurance 
payable during the 26th year will be 
$1,017 per $1,000; in the 29th year $1,226 
per $1,000, and in the 30th or last year 
$1,300 per $1,000. 

“Settlements — At maturity (age 65) each 
$1,000 of the face amount of the policy has 
a guaranteed Cash Value of $1,300. This 
Cash Value at option of insured may be 
used in any one of four ways as follows: 
(1) $1,300 in cash; or (2) paid as an an- 
nuity monthly at the rate of $120 per year 
during the lifetime of the insured, with 
payments guaranteed for 10 years; or (3) 
$611.76 in cash and a paid up policy pay- 
able at death for $1,000; or (4) a paid-up 
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policy payable at death for $1,889 condi- 
tioned upon evidence of insurability satis- 
factory to the company. 

“The second option (guaranteed annuity) 
is particularly desirable in connection with 
any retirement plan or proposal to pen- 
sion officers of a corporation. On a $10,000 
contract the guaranteed annuity will be 
$100 monthly or $1,200 per year. The an- 
nuity payments will continue at least 10 
years and for as many years thereafter as 
the insured remains alive. If insured lived 
to age 85 he would receive on a $10,000 con- 
tract monthly payments for 20 years total- 
ing $24,000; if he died before age 75, he 
and his beneficiary together would receive 
total payments of $12,000. The smallest 
amount which may be received is $2,000 
more than the face amount on a $10,000 
contract. These annuity payments for first 
10 years will be increased by dividends as 
upportioned, 

“ At age 20 the insured will pay in pre- 
miums totaling $1,030.50 and receive a 
guaranteed Cash Value of $1,300 per $1,000; 
at age 30, total premiums $1,110.90, guaran- 
teed Cash Value $1,300. 


“Double Indemnity —If written with 
double indemnity, in case of accidental 
death before maturity of policy an ad- 


ditional $1,000 will be paid for each $1,000 
face amount of policy. On a policy issued 
for $10,000 — accidental death in last year 
of policy (age 65) would make total amount 
payable $23,000. 

“Disability Annuity—If written with 
disability annuity, in the event of total 
and permanent disability before insured 
reaches age 60, further premiums would he 
waived, the policy continued in force and 
an annuity in monthly installments be paid 
at the rate of $120 per year per $1,000 face 
amount for as long as such disability con- 
tinues. This annuity would commence at 
once upon receipt of proof. In event of 
continuance of disability after age 65 
the insured on a $10,000 policy would re- 
ceive a total annuity for life at the rate of 
$2,400 per year, being $1,200 under the En- 
dowment Annuity and $1,200 under the 
Disability Annuity. Extra premium for 
disability annuity ceases at age 60. 

“In making final settlement no deduc- 
tion will be made for any premiums waived 
or benefits paid under this Disability Pro- 
vision. 

“Monthly Income —In event of death of 
insured prior to maturity the beneficiary 
may elect to receive the net sum due in 
equal annual or monthly installments guar- 
anteed for any number of years desired. 

“Dividends— This policy is participat- 
ing during the premium paying period (be- 
ginning at end of second policy year) and 
also during the 10 year period of guaran- 
teed annuity, if that option is selected.” 


VOLUNTEER STATE LIFE INS. CO., 
CHATTANOOGA, TENN. 
Report of Examination Reviewed. 

This company has been examined (con- 
vention examination) by the Insurance De- 
partments of Tennessee, North Carolina 
and Texas as of October 31, 1921, the re- 
port being dated November 30. 

The financial statement as prepared by 
the examiners shows: 
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Condition, October 31, 1921. 


Admitted assets ..... pitecaceecarate $6,064,581 
BOE COU Gin view dscesdesiecesns $4,980,584 
IIE. | erécviowsawiecicawe ss aevew we es $500,000 
GE ie cyen et ccmtes er edeeecree $297,870 
[nsurance in force............. $55,170,732 


Examiners’ Comments. 
Extracts. 
“Agents’ Balances. 


“It will be noticed that the amount of 
these items is largely in excess of amount 
reported in company’s annual statement 
as of December 31, 1920. This is accounted 
for by reason of the fact that in order to 
reduce the amount shown by agents’ ledger 
to have been due at that time, the com- 
pany accepted notes from its managers 
owing these balances, and payable to First 
Trust and Savings Bank, in an amount ag- 
sregating $21,719.05, and upon depositing 
these notes the company was given credit 
for that amount, and treated it in its state- 
ment as ‘cash in bank.’ The company did 
not indorse these notes, but entered into a 
moral obligation to save the bank harm- 
less, 

“These notes with the exception of one 
for $8,500 were redeemed by the company 


during 1921 and charged back to the 
agents’ accounts, the excepted one above 


mentioned being stiJl in the bank has been 
shown on this report as a liability. It is 
apparent that the transaction was a make- 
shift in order to get credit for an amount 
as assets which should have been deducted 
as ‘non-admitted’ and to this extent the 
admitted assets shown in statement of De- 
cember 31, 1920, was incorrect. Your exam- 
iners are informed that this practice has 
been in vogue since 1916, and not being 
able to take credit as an asset if shown 
as agents’ balances, it resorted to the ex- 
pedient of temporarily converting the ac- 
counts into cash, justifying its action on 
the ground that as the company held a 
lien on the agents’ renewal interest in the 
business in force, it was a good and valu- 
able asset. Admitting this to be true, it 
is aJso true that the company by entering 
into the moral obligation with the bank 
assumed a corresponding liability that it 
failed to show. The company also con- 
tends that :the agent will give closer at- 
tention to notes payable to the bank, but, 
as above stated, with one exception, all 
were taken up by the company. If this 
practice is persisted in the company 
should be required to show a correspond- 
ing liability. 


“ General. 

“Payment of Claims. 
“A eareful examination of proofs of 
death filed with claims during 1921 and 
the last three months of 1920, showed 
prompt payment of all death claims. The 
practice of the company is to pay all 
claims the same day satisfactory proofs 
of death are received. Interest at the rate 
of 5% per annum is paid upon the funds 
left with the company from the proceeds 
of policies, which is 144% in excess of 
amount stipulated in policy contract. 
Where payment of a death claim is de- 
layed longer than thirty days through no 
fault of the beneficiary, interest at the rate 
of 5% per annum is paid the beneficiary 

















| 
| 
| 
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from date of death of insured to the date 
claim is paid. 
“Policy Forms, Rates 
Values. 
“Samples of policy forms which have 
been issued and which are now being is- 
sued by the company were carefully ex- 
amined, and the provisions of same were 
found to be according to and in conform- 
ity with the requirements of the insur- 
ance laws of the states in which the com- 
pany is doing business. The gross pre- 
mium rates are adequate, and the policies 
are on regular plan, with several 
forms, including a ‘ Special Whole 
policy with reduced premiums the 
nine years, and double the initial rate 
thereafter (the first issues of this form 
are dated 1914), also Guaranteed Premium 
Reduction 20 Pay Life policies and a De- 
ferred Annuity policy with insurance dur- 
ing the deferred period equal to the total 
of premiums paid, called ‘Income Bond,’ 
and the same forms with full limited pay- 
ment life insurance benefit during the de- 
ferred period, called ‘Income for Life.’ 
Another form of 20 Pay Life policy with 
surrender vaJue at 20th year equal to the 
total of premiums paid, called ‘Accelerated 


and Surrender 


special 
Life ’ 
first 


20 Pay Life’ is also issued. Surrender 
charges are based on graduated percent- 
ages of reserves, and are not in excess 


of the legal limit allowed by laws opera- 
tive in the company’s territory. Total and 
Permanent Disability Benefits are also is- 
sued in connection with life policies, the 
earlier forms of these being for waiver 
of premium only. A monthly instalment 
benefit, deductible from the insurance, was 
added later, and a larger monthly instal- 
ment benefit, not deductible at death, has 
since been issued. Adequate extra pre- 
mium rates are charged for these benefits, 
the latest being in the form of a rider on 
the policies. Additional accidental or 
‘Double Indemnity’ death benefits are 
included in rider form when applied for. 
Rates for these are graduated according to 
occupational and other hazards, 
in classification 


due care 


and selection being used. 
“Policy Claims, Ratings and Mortality 
Experience. 
““The death rate experienced by the 


company, according to the annual reports 
to the Insurance Departments, for the past 
ten years, has been as follows: 


a 78.25% of expected 
a 45.99% “ sn 
) 2 68.39% *“ ve 
oo. 52.31% “ - 
De saree 52.57% “ a 
ee 51.93% ‘ = 
Yr 42.62% “ ° 
Co: 95,99% ‘* es 
er 61.54% “* : 
(| 54,62% “ sic 
(10 months) 1921 ..... 49.5AM% “ - 


“The progressive improvement, prior to 
1918 (1914-1917), in the rate of mortality, 
will be noted —the increase in that year 
and in 1919, over the normal rate, being 
due to the influenza epidemic. The im- 
provement in mortality experience during 
1920 and 1921, being also noticeable. The 
proofs examined and the loss experience 

(Continued on next page) 
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VOLUNTEER STATE — Continued. 
and reports of the Medical Director on file 
show that the company has sustained a 
comparatively high rate of mortality from 
constitutional diseases, in some localities. 
The improvement in the experience evi- 
dences the fact that conditions in various 
sections of the company’s territory are 
being considered and selection carefully 
made. A comprehensive schedule of rat- 
ings for occupational and other extra haz- 
ards is used and inspection reports are ob- 
tained in all Some sub-standard 
eases are accepted and rated up accord- 
ing to degree of hazard, much of this busi- 
ness being reinsured in responsible com- 

panies, 


cases, 


“ Reinsurance of Excess Risks. 

‘The company’s net limit on a single 
life is now $15,000, all amounts above that 
total being reinsured in other companies. 
A list of these companies follows: 


Atlantic Life Inter-Southern 


Jefferson Standard Metropolitan Life 
Lamar Life Mercury Life and 
Pan-American Life Pittsburgh Life & 
Protective Life Trust Co. 
American Central Postal Life 
American Life Re- Provident Life and 
insurance Co. Accident 
Atlas Life Reinsurance Life of 
Connecticut General America 
Great Southern, Shenandoah Life 
Birmingham Southeastern Life 
Great Southern, Southwestern Life 
Houston Travelers Life 
Gulf Coast Life Lincoln Nat'l Life 
Interstate Life and 
Accident 


“With the first five companies above 
(called the ‘Conference Companies’), The 
Volunteer State Life has reciprocal ar- 
rargements. Most of the reinsurance is 
the excess over a net amount carried by 
The Volunteer State Life, of $12,500, the 
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increase in this net limit to $15,000 being 
recent. Care is exercised to reinsure in 
companies authorized to transact busi- 
ness in states in which the policies are 
written, thus securing reduction in re- 
serve liability. 
“Agency Organization and Management. 
“An inspection of the company’s agency 
contracts shows that the provisions of 
these, while liberal, are in the main mod- 
erate in rates of commission, in compari- 


son with current rates allowed by other 
competing companies. The business is 
conducted on the General Agency plan, 


contracts with sub-agents being made and 
executed by the General Agents on forms 
approved by the company. An exception 
to this is the State of Texas, in which 
contracts are made with Special Agents or 
District Managers directly with the Home 
Office of the company. Renewal commis- 
sions are dependent on volume produced. 
The volume of business produced has been, 
however, satisfactory and steadily increas- 
ing and results indicate that the waste 
from non-productive agents has’ been 
small. The rate of payment of renewal 
premiums shows that the business ob- 
tained is persistent. 


“Insurance Record Written and Renewed. 
‘The company’s records of insurance 
written, paid-for and renewed are full and 
complete, and separate records of results 
in each agency are kept. 
“The following is an exhibit of the in- 


surance transactions for the ten months 
ending October 31, 1921: 
In force December 31, 1920..... $54,435,823 
New business ween for 1921 (10 

months). ‘ 8,627,813 
Reinstated, ‘1921 Sos anreneaataen 532,002 


$63,595.638 
Terminations (10 months) : 
ees $7,849,725 
5,023 








NOE kisiinccnccws 139,925 
Reduced & _— 203,747 
Dead. 226,486 


Total terminated 


Balance in force, paid-for Octo- 
ED Bey) Bea w eee neces eccauss $55,170,732 @ 
“As an indication of the quality and 

persistence of the business in force. we 

think it should be stated that the rate of 

renewal of premium payments has been as 


follows, according to records examined: _ 
Calendar 2nd Policy 3rd Policy 


Year. Year. Year. 
Ar 73.59% 96.7% 
IRs 78.0% 97.0% 
BN oncinsceeatiey 80.0% 98 .0% 
WE siisaceonneen 79.6% 96.7% 

“ Progress. 
“In comparison with previous  state- 


ments it will be noted that the company is 
making a satisfactory growth. Its affairs 
and operations appear to be well and con- 
servatively managed. In the opinion of 
your examiners the best interests of the 
policyholders are being properly cared 
for.” 


WESTERN & SOUTHERN LIFE INS. CO., 
CINCINNATI, OHIO. 
Capital. 

In the month of October, 1921, this com- 
pany made application to the Secretary of 
State of Ohio for the right to increase its 
authorized capital from $750,000 to $2,000,- 
000, which request was duly granted. 

At that time the company decided to 
declare a stock dividend of $500,000 which 
was distributed to the stockholders in pro- 
portion to their respective holdings. The 
authorized capital, therefore, is now $2,000,- 
000 and the amount of the issued and paid- 
up capital is $1,250,000. 


Increases 
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Name of Company: 

Alabama Nat. Life Ins. Co., Birmingham, Ala. 
—— Central Life bra Co., venunannnciontt 
Gs, vasiadnremraiaed 40-500 eater e abn eataals oanets f 
American Life Tns. ‘Co. Des’ Moines, iowa. “ie 
American Life Ins. Co., Detroit, Mich......... 


American Nat. Life Ins. Co., Galveston, Texas. 
Amicable Life Ins. Co., Waco, Texas........ ee 
Ancient Order United W orkmen, Fargo, N. D. 
Bohemian Slavonic Workmen —_— 

Union, St. Padh, BOR. ccccccssccovcovs “eee 
Bureau of War Risk Insurance.......... 
Capital Life Ins, Co., Denver, Colo 


ey en & Ladies of Illinois, —_ 
ville L eNihahe geil a Wi eania wie ealeteeialeel eatesreien/e 
Catholic Knights of lilinois, | Belleville, Tii:: 
Cedar Rapids Life Ins. Co., Cedar Rapids, la. 
California State Life Ins. Co., Sacramento, Cal. 
Central Life Assurance Soc., Des. Moines, la.. 
Central Life Ins. Co., Ottawa, Ill............. 
Century Life Ins. Co., indianapolis, OS ee 
Columbian Mutual Life Ins. Soc., Atlanta, Ga. 
Columbian Woodmen of Miss. ........-...... 
Commonwealth Life Ins. Co., Chicago, Ill..... 
eS (Co-op.) Life Ins. €o., Dallas, 
WOME csvevctnecscsceteens dbininee 
Commonwealth Life Ins. Co. “Omaha, "Neb... 
= General Life Ins. Co., Hartford, 
ee Neer eenaees 


Connecticut Mut. Life Ins. Co., Hartford, ee 
Continental Life Ins. Co., Kansas City, Mo. 
Continental Life Ins. Co., Wilmington, Del... 
Cotton States Life Ins. Co., Memphis, Tenn.. 
Crescent Life Ins. Co., Indianapolis, Ind..... & 
Dominion Life Ins. Co., Waterloo, Oat...... : 
Equitable Life Assur. Soc., New York, N. y. 


Equity Life Ins. Co., Omaha, Neb............. 
. ; Mutual Life Ins. Co., Philadelphia, Pa. 


7. Texas Prudential Ins. Co., peers 
iret National Life Ins. Co., Pierre, / Dissiee 
Gary National Life Ins. Co., Gary, Ind....... 
owrey Washington Life Ins. Co., Shasiesten, 

ERR RB I ERE ES POS 
ae are Life Ins. Co., Grand Forks, 

Great Northern Life Ins. Co., Wausau, Wis.. 
Great Southern Life Ins. Co., Birmingham. Ala. 
Great Western Life Ins. Co., Billings, Mont.. 
Guaranty Life Ins. Co., Davenport, Ia......... 
Hawkeye Life Ins. Co., Des Moines, iowa 
Home Friendly Ins. Co., Baltimore. _ 
Home Life Ins. Co.. New York, N. 
Itlinois Life Ins. Co., Chicago, IIll..... ° 
Inter-Southern Life Ins. Co., Louisville, Ky. 


we Life & Accident Co., eapneenepeieltinrse 
NMI, cs a) -aceitlncaueleanca Giaeaias wited aed 
Iowa Life Ins. Co.. Waterloo. 
oe Hancock Mutual Life eng Co., Boston, 
MA \. i. datreuienss Veeebaethaasea sh aumieeenare 
Junior Order United American Mechanics, 
FICBOGEER, PEs eccccvccceseccvvecesoceseses 



























Name of Company: 
Kansas City Life Ins. Co., Kansas City, Mo... 


Kokomo Life Ins. Co., Kokomo, Ind.......... 
LaClede Life Ins. Co., St. Louis, Mo........... 
Liberty Life Ins, Co., Chicago, Ill..... anaieuae 
proge | Life Ins. Co., Des Moines, la.......... 
Life & Casualty Ins. Co., Nashville, Tenn... 
Life Insurance Co. of Virginia, Richmond, Va 
— National Life Ins. Co., Fort W ‘tyne, 


See eee eee ere eer eeeeerreeeeeenee eeeeeee . 


Lithuanian Alliance of America.......... 
Louisiana State Life Ins. Co., Shreveport, “La. 
Maccabees, Detroit, Mich..... ene wetesas seston 
Magnolia State Life Ins. Co., Jackson, main 
Manhattan Life Ins. Co., New York, N. 
Masonic Mutual Life ‘—eo" Washington...... 
Massachusetts Savings Bank Life Insurance.. 
Medical Life Ins. Co., Waterloo, Ia............ 
Merchants Life & Cas. Co., Minneapolis, Minn. 
Metropolitan Life’ Ins. Co., "New York, N. Y.... 





Michigan Life & Annuity Co., Petoskey, Mich. 
Missouri State Life Ins. Co., St. Louis, Mo.... 


Modern Life Ins. Co., St. Paul, Minn.......... 
Modern Protective Asso., Oklahoma City, Okla. 
Modern Samaritans, Duluth, Minn............. 
Mountain States Life Ins. Co., Denver, Colo... 


Mutual Benefit Life Ins. Co., Newark, N. J.... 


National Association of Life Underwriters.... 
—s Benefit Life Ins. Co., Washington, 
National Savings’ Life ins. Co. Wie hita, ‘Kan... 
=" Life and Accident Ins. Co., Nashville, 






































N signbets “of Woodcraft, “Portland, Ore...... 
Northern Assurance Co., Detroit, Mich........ 
Northwestern Mutual —_ Ins, Co., weneinementes 


Wis. 
Northern Life ‘Ins. “Co., “Seattle, ‘Wash....---- 
knee Nat. Life Ins. Co., Minneapolis, 


Mlle Hens sSoeves seed iewseeessen en teereneeeees 
Ohio National Life Ins. Co., Cincinnati, Ohio. 
Order of Perfected Woodcruft, Sedalia, Mo... 
Order of Pros jority, Brooklyn, N. Y.......... 
People’s Life Deg CRICREO, Th... rcvccccce 
— and Semmniere Ins. Asso., Indianapolis, 
Phoenix Mutual Life Ins, Co, Hartford, Conn. 
Policyholders Life Ins. Co,, Sioux Falls, S. D 
Preferred Risk Life Ins. Co., Des Moines, Ia. 
—- Life & Acc. Ins. Co., Chattanooga, 

OEM, sicccns Sattulye caviar anlow ered en peice 
Pan American Life Ins. Co., New Orleans, La. 
Provident Life & Trust Co., Philadelphia, Pa. 
Provident Life Ins. Co., Bismarck, N. D....... 
Prudential Ins. Co. of America, Newark, N. J. 


gs Union Metent Life Ins. Co., Des Moines, 
Safety First ins. Co., Okiahoma City, Okia:::: 
— | Mutual Co. Ins. Co., Binghamton, 
Southern ins. Co., Nashville, Tenn............ 
Southern Life & ‘Trust Co., ‘Greensboro, B.C. 
Southern Union Life Ins. Co., Waco, Texas... 
State Life Ins. Co., Des Moines, Iowa........ 


7 Life & Accident Ins. Co., Indianapo- 


Surety Fund Life Ins. Co., Minneapolis, Minn. 
Travelers Ins. Co., Hartford, Conn........... 


Union Central Life Ins. Co., Cincinnati, Ohio. 
Union National Life Ins. Co., Houston, Texas. 
United Order of the Golden Cross, Knoxville, 

MAG: cinwnigncnrcos supe dodeu vee sanee ee eepeetweee 
oe Workmen, Ancient Order, Aberdeen, 
Universal “Life Ins. Co. “Dubuque, Ia. 77! 
Utah Association of Life Underwriters..-..-.. 
—, State Life — Co., Chattanooga, 


Rapids, phic sedan baie’ Vereet decease sons 
= Ps outhern Life™ Ins. “Co., “Cincinnati, 
Western Union Life. Ins. Co., Spokane, Wash.. 
Western Life Ins. Co., Des “Moines, Iowa..... 
Western National Life Ins. Co., Cheyenne, Wyo. 
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